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THE SITUATION AT 
MOTOR CAR PLANTS 


Chamber ef Commerce Secretary Says 
Production Re-adjustment May 
Take Year After War 





NOT MUCH STOCK IN FACTORIES 
Will Get Share of Any Surplus Steel— 
Cards to Regulate Gasoline 
May Be Issued 


Automobile insurance men were Uun- 
usually interested in the published re- 
port of a luncheon at the Engineers’ 
Ciub, New York, given to reporters and 
editors for motor car ‘echnical papers, 
by Alfred Reeves, manager of the Na- 
tional Automobile Chamber of Com- 
merce. The object of the luncheon was 
to acquaint the newspaper men with the 
inside facts relative to the automobile 
situation from the Washington stand- 
point. In brief the facts givea by Mr. 
Reeves follow: 

1. It will take many months following 
the war—possibly a year—for the motor 
car plants to readjust themselves for 
the resumption of production. 

2. With stocks on hand, the evening 
up of inventories and what little pro- 
duction may possibly be permitted af- 
ter January 1, at plants which by their 
lack of equipment and facilities cannot 
be devoted 100 per cent. to war work, 
there may be enough cars to carry some 
makers and dealers some months into 
1919. 

3. If there should be any surplus steel 
now or after January 1, the automobile 
industry will get its share. 

4. Care will be taken to supply parts to 
keep present cars running rather than 
providing for production of new ones 
Motor truck and service station labor 
will probably be looked after fairly well. 

The Gasoline Question 

5. To meet the big demand for gaso- 
line next spring there will probably be 
put into force a card system with differ- 
ent colored cards for each month, whose 
value in gallons or even portions of a 
single gallon will be set at the time by 
the oil commission. The present con- 
sumption of gasoline averages 8,500,000 
gallons a day. 

6. Manufacturers engaged in the ex- 
pert trade will be treated with indul- 
gence to take advantage of the foreign 
demand for American goods. 
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Conflagration Proof 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 





Equal Protection for ALL Policyholders. 


FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Haii, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Rental Values, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SERVICE 














Security | 
ample for 


North British 


and Mercantile 
Insurance Co. 


ESTABLISHED 1809 


Resources 


all obligations. 


Service 
Ixpert advice on in- 
surance problems. 


E. G. RICHARDS, Manager 
Fire, Tornado, Automobile, 
Sprinkler Leakage, War Risk, 
Explosion and kindred lines 


UNITED STATES BRANCH 
76 William St., 


NEW YORK CITY 














| THE BIG FOUR 


AGE— STRENGTH— SERVICE— OPPORTUNITY 


A COMBINATION WHICH MAKES A WIN. 
NER FOR THE AGENCY FORCE OF THE 


EQUITABLE LIFE OF IOWA 


(Organized 1267) 

All previous records broken during 1917. Substan- 
tial increase in assets and paid for insurance. Net 
gain in insurance in force during 1917, $21,764,- 
972.88, or 72% of the amount paid for. 

MEN of CHARACTER can obtain further informa- 
tion as to the Company and Opportunities by 
addressing: 

H. E. ALDRICH, Supt. of Agents 
EQUITABLE BUILDING, DES MOINES, IA. 











$3. 00 a Year; 25c. per Copy 


LACK OF EXPERTS 
HAMPERS JAPAN 


Life Business Making Slow Headway 
Because Experienced Managers 
Are Few—Competition Brisk 

TWISTING OF 

S. Ebihara, of Meiji Life, Elaborates 

New Mortality Table—Experience 
Resembles France’s 


MUCH POLICIES 


Although Japan's life insurance busi- 
ness comes far below that in the 
West, it seems to have reached the 
limit of expansion considered in con- 
nection with national wealth and in- 
surance knowledge of the people. The 
supply of properly qualified managers 
and experts is very small, while 
graver trouble is experienced by can 
vassers in obtaining new clients and 
they too often are obliged to decoy 
the clients of their rivals by inducing 
them to dissolve contract with the 
original company Clients therefore 
are frequently circulating from one 
company to another 
New Policies Fewer 

The gradual decrease, says the 
Japan Year Book, in the ratio of new 
contracts and reverse ratio of dis 
solved contracts as compared with the 
existing policy amount have become 
more and more conspicuous recently, 
as may be seen by the following table 
giving data of life insurance in 1,000 
yen: 


In force New Disso Net 
first of yr contracts lutic ns imcrease 
1912 860137 230,738 78,967 154,630 
1913 834,767 285,251 100,223 178,023 
1914 1,023,044 269 904 138,045 112,922 
1915 1,136,272 198,563 195,256 "8.821 
"Decre € 


Mortality Rate in Japan 
Formerly the seventeen companies 
table of England was generally adopted 
by Japanese life insurance companies. 
A reliable mortality table has lately 
been elaborated for the first time in 
Japan by 8S. Ebihara, of the Meiji Life, 
who prepared the table as a joint un- 
dertaking of his and two other com- 
panies. The exposure was 360,000. His 
data, partially quoted below, shows 
that the condition of mortality of as- 
sured in Japan differs from that of 
England and resembles that of France. 
The mortality rate of assured in 
Japan and England is: shown below 
per 100,000. 
(Continued on page 9) 
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1918 Questions In 
Actuarial Examination 


BROAD KNOWLEDGE REQUIRED 


War and Disability Furnish Some of’ 


the Topics—Significance of 


the Word “Trust” 


The 1918 examination napers for fel- 


iowships in the Actuarial Society of 
America cover a wide range of sub- 
jects, some of them about the war. 
During 1918 the following were some 
of those admitted as fellows: W. Nel- 
son Bagley, Travelers: James Strode 
Elston, Travelers; John Marshall 
Gaines Deputy Commissioner War 
Risk Bureau; Arthur Freeland Hall, 
Toronto: John Ruse Larus, Jr., Phoe- 
nix Mutual Life; Charles Dickson 
Rutherford, Sun Life; Thomas Free- 
man Tarbell, Mutual Life. 

Some of the most interesting of the 


examination questions follow: 


On what terms might a company 
yrant insurance to persons about to 
engage in any of the following branches 
of war service: 

(i) Non-commissioned infantry offi- 
cer about to leave for service in 
France? 

(ii) Member of the Y. M. C. A. or 
Red Cross soon to be sent to 
Europe? 

(iii) A male civilian who anticipates 


making several trips to and from 
Europe during the period of the 
war? 

Draft a war clause applicable to case. 

How would you compute gross pre- 
miums for the following benefits: 

(i) Reinsurance for the net amount 
at risk each year on the one year 
renewable term plan? 

One year renewable term with 
automatic conversion to ordinary 
life plan at age 65 and with privi- 
lege of conversion to life or en- 
dowment plan at any age prior 
to 65? 

Group insurance on the one year 
renewable term plan covering all 
employees of a high grade ma»- 
ufacturing vlant without special 
occupational hazard? 
indicate 
payable 


(ii) 


(iii) 


In each the rate of 
commission 

(a) How would you compute the re- 
serves for a life policv containing a 
provision for double indemnity in case 
of death, by accidental means, occurr 
ing before age 70? 

A ten year endowment for $1,000 has 
been in force for one year and you 
are asked to change it to an ordinary 
life for $5.000 bearing: 

(i) Old date. (ii) 


How would you treat such a request 


case 


New date. 


coming from (1) the agent who wrote 
the original application; (2) a new 
agent who has taken the place of the 


If you would approve 
of the change, indicate the conditions 
and the basis of commission adjust- 
ment, Discuss the same questions in 
the case of a request to change from 


original agent? 


an ordinary life for $5,000 to a ten 
year endowment of $1,000. 
A firm two years ago took out a 


joint ordinary life policy on two execu- 
tive officers, ages 41 and 28 respect- 
ively, making the firm the beneficiary. 
The older life leaves the firm, which 
wishes to substitute for him in the 
policy a new life age 38. What docu- 
ments would you require and on what 
terms would you make the change? 
The war having caused a sudden de- 
pletion in your staff, you are forced 
to employ less skilled labor in the de- 
partment having charge of changes in 
policy contracts. Draft a set of rules 
for the guidance of your clerks, enum- 
erating the changes most frequently 
met with and the rules they are to 
follow in cornection with those changes. 


Refunds 


insurance 


Computing Annual 


A mutual life company 














Protect Your Loved Ones 








For full information, 


| JOHN M. 
Equitable Life A 


68 William St., New York City 








| INSURANCE provides the only SAFE way | 


of the United States, 


| 
call, write or phone: 


RIEHLE 


ssurance Society 


"Phone 4343 John 








iesues policies either with or without 
the disability feature. Those policies 
containing such feature provide, in the 


event of total and permanent disable- 
ment, for the waiving of future net 
premiums and for the payment an- 


nually of 10 per cent. of the face till 
death or maturity without thereby re- 
ducing the face. Explain with formu- 
iae how you would compute the an- 
nual refunds, under a two factor meth- 
od, the factors being interest and load- 
ing profit, for: 

(i) A limited payment life policy 

without the disability feature. 
(ii) A similar policy containing such 


feature, the life now being ac- 
tive. 
(iii) A similar policy after disable- 


ment has occurred. 

What practical considerations should 
govern a life insurance company in 
investing in city mortgages? Contrast 
with farm loans 

What were the reasons for establish- 


ing the Federal Reserve System in the 
United States? Briefly describe the 
system, and indicate its value as illus- 
trated by recent financial conditions. 

What is the significance of the word 
“Trust” in so-called trust settlements 
of life policies? Discuss the applica- 
tion of the “Rule Against Perpetuities”’ 
in connection with special settlements 
of life policies. 

Mention the circumstances connected 


with any case which was decided in 
the courts by virtue of this statute. 
A man takes out a life insurance 


policy in the Province of Quebec and 
makes his mother the _ beneficiary. 
Under what conditions can he change 
the beneficiary to his wife? If the 
insured desires a loan against the 
policy what information should be 
secured by the Company and what 
signatures obtained to the loan agree- 
ment? 
Explain 
determine 


would 
of the 


clearly how 
the present 


you 
value 
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Once in a while it pays a 
ment. 


by the fieldmen of 


THE GUAR 





meke a living selling 
this Company? 


with 


DO YOU READ 
ADVERTISEMENTS 


For instance, do you know why the $24,- 
816,657.00 of new business paid for in 1917 


INSURANCE COMPANY OF AMERICA 
exceeded by $3,751,129. 


p2id for in any other year since the Company 
was organized in 1860? 


Do you know why very few men who can 


The answers to these questions will be of great 
value to the man who wishes to form a connection 


A Growing Compvanv For Growing Men 


man to read an advertise- 


DIAN LIFE 





00 the largest amount 


life insurance leave 





For a direct Agency 


50 Union Square 











T. LOUIS HANSEN, Vice-Prest & Agency Manager 





Connection address: 











NEW YORK, N. Y. 











future benefits under a_ pension 
scheme providing for annuities till 
age 16 to the orphans, and annuities 
payable till death or remarriage to 


widows, of a large group of men 
now active, assuming the annuities 
to be for fixed amounts and to com- 
mence upon death for permanent 
disablement of the father or hus- 
band. 


What is the difference between the 
individual and collective methods of 
determining the above present value, 
and under the collective method from 
what two sources may the statisties 
be derived? 

Pension Scheme 

A fairly prosperous bank with both 
male and female employees has a pen- 
sion scheme under consideration and 
the tentative plan as drawn up pro- 
vides verbatim for the following ben- 
efits, the company and the employees 
each to pay one half the contributions, 
all benefits to cover past service of 
old employees: 

(i) An annual pension, commencing 

upon compulsory retirement at 
age 58 or upon prior permanent 
disablement, of 3 per cent. of 
final salary for each year of 
service. 

State concisely what provision has 
been made for soldiers and sailors of 
the United States under the 1917 War 
Service Compensation Act. Criticise. 

A certain insurance company has un- 
der consideration the issuing of health 
insurance policies. You are asked to 
advise the management of such com- 
pany in this connection. Draft a con- 
cise but comprehensive report cover- 
ing the following: 

(i) Statistics available for the cal- 

culation of proper premiums and 


the applicability of same to a 
business to be conducted in 
America. 

(ii) Factors which should be taken 
into account in determining the 
proper premiums. 

(iii) Managerial points to which con- 
stant attention should be given 
after the issuance of this class 


of business has commenced. 
FRICKE WITH WISCONSIN LIFE 


Former Insurance Commissioner Back 
in the Business—Succeeds N. J. 
Frey Who Will Enter Army 


N. J. Frey, secretary-manager of the 
Wisconsin Life Insurance Co., has of- 
fered his services and been examined 
for a position in the heavy coast ar- 
tillery. He has been favorably recom- 
mended as far as physical fitness is 
concerned and expects to leave for his 
new work in the near future, if the 
war does not end. Former State In- 
surance Commissioner William A. 
Fricke has been engaged to take up 
the work of Mr. Frey in connection 
with the Wisconsin Life. It will be 
remembered that Mr. Fricke was for- 
merly manager for the Great Northern 
Life of Wausau. His ability as a life 
insurance expert is widely recognized. 


Mr. Frey has many friends who will 
regret his departure from Madison. 
He was formerly connected with the 


Wisconsin insurance department and is 
well grounded in sound insurance prin- 
ciples. 


DETROIT GENERAL AGENT 


J. C. Johnson, Harrisburg General 
Agent, Transferred to Michigan 
Metropolis November 1 


J. C. Johnson, who has been general 
agent of the Equitable Life of lowa 
in Harrisburg, Pa., has been made gen- 
eral agent in Detroit. The appointment 
takes effect November 1. 

The State Life of Iowa, recently or- 
ganized with a capital of $100,000, ex- 
pects to begin writing soon. J. P. 
O’Mally, a bank president, is head of 
the company. 
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Inheritance Tax 
Exemption of $25,000 
For Each Beneficiary 


REDRAFT WAR REVENUE BILL 


Inheritance Tax Substituted for Estate 
Tax—Companies Must Withhold 
the Tax 


In redrafting the House form of the 
War Revenue Bill, the Senate’s Fin- 
ance Committee has substituted an in- 
heritance tax for an estate tax. In the 
redraft dealing with individual benefi 
ciaries it is only the excess of insurance 
over $25,000 which goes to each bene- 
ficiary that is subject to tax. 
words, if a man leaves $109.000 to his 


In othe: 


widow and three children in sums of 
$25,000 each, all the bequests are ex- 
empt. If he leaves his widow $100,000, 
then ‘he $75,000 is subject to the in- 
heritance’ tax. 
must withhold the tax and pay it over 
to the executor or to the Internal Rev 
enue collector, as may be determined 


Insurance companie: 


by regulations to be issued by the 
Treasury Department. 

The rew inheritance’ tax section 
(Table IV.,) reads in part as follows: 

A tax is hereby imposed upon the 
transfer by reason of the death of a 
resident of the United States, dying 
after the passage of this act, of any 
tangible or intangible property wher- 
ever situated, or any interest therein 
or income therefrom, or by reason of 
the death of a non-resident of the 
United States, dying after the passage 
of this act, of any property within the 
United States, or any interest therein 
or income therefrom, to any person in 
trust or otherwise, equal to the sum 
of the following percentages of the 
total value of the beneficial interests 
transferred to such person in any man- 
ner by reason of the death of the de- 
cedent: 

One per cenium of the amount by 
which the beneficial interests passing 
to such person exceed $10,000 and do 
not exceed $25,000. 

Two per centum of the amount by 
which such beneficial interests exceed 
$25,000 and do not exceed $50,000. 

Three per centum of the amount by 
which such beneficial interests exceed 
$50,000 and do not exceed $100,900 

Four per centum of the amount bv 
which such beneficial interests exceed 
$100,000 and do not exceed $150,000 

Five per centum of the amount by 
which such beneficial interests exceed 
$150,000 and do not exceed $200,000. 

Six per centum of the amount by 
which such beneficial interests exceed 
$200,000 and do not exceed $250,000. 

Ten per centum of the amount by 
which such beneficial interests exceed 
$250,000 and do not exceed $500,000. 

per centum of the amount by 
which such beneficial interests exceed 
$500,000 and do not exceed $1,000,000. 

Twenty per centum of the amount by 
which such beneficial interests exceed 
$1,000,000 and do not exceed $2,500,000. 
Twenty-five per centum of ihe amount 
by which such beneficial interests ex 
ceed $2,500,000. 

Sec. 402. That the following shall be 
deemed to be taxable transfers under 
the provisions of this title: 

(a) Transfers by the laws of intes 
tate succession or by will, including the 
creation by will of powers of appoint 
ment and the exercise by will of gen- 
eral powers of appointment; 

The tax imposed by this title shall 
not apply to the transfer of each and 
every beneficial interest in each net 
estate of every decedent dying while 
serving in the military or naval forces 











Mr. Successful Life Insurance Agent: 
Do you want to secure a General Agency 
for yourself? If so, read this, it is 


WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Com- 
pany of New Hampshire for $5,000 under the Company’s Triple Indemnity Plan, what 
foes your Policy guarantee to do? 

ANSWER: 


FIRST, it guarantees that in case of death from any cause $5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 
| fece of the Policy, will be paid 

THIRD, that in case of death from certain 
or THREE TIMES the face of the Policy, will be paid. 

BUT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER 
etuarantees that in case of total disability as a result of accidental injury. the Com 
pany will pay direct to YOU at the rate of $50 PER WEEK during such disability, 
but not to exceed 52 weeks, after whicn the weekly indemnity will be at the rate 
of $25 PER WEEK throughout the period of disability. Can insurance do MORE? 
ae WHY should any man be satisfied wiih a policy that would do less? The cost 
is low. 

General Agents wanted in the following States: Pennsylvania, Delaware, Kan- 
sas, Michigan, Ohio and the District of Columbia. Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


Home Office, United Life Bldg., Concord, New Hampshire 


SPECIFIED accident, $15,000, 




















of the United States, during the con- prior to his death without such a con 
tinuance of the war in which the sideration, shall, unless shown to the 
United Siates is now engaged, or if contrary, be deemed to have been made 
death results from injuries received or in contemplation of death within the 
disease contracted in such service, meaning of this title; and 
within a year after the termination of That the tax imposed by this title 
such war, For the purposes of this shall apply to bequests, legacies, de- 
section the termination of the war shall yises, or gifts to the United States or 
be evidenced by the proclamation of to any State, or to any political di 
the President. vision thereof, for exclusively public 
(b) Transfers by deed, grant or gift, purposes, or to bequests, legacies, de 
including the exercise by deed of gen- yjses, or gifts for use of a religious, 
eral powers of appointment, made in jiterary, charitable or educational char- 
contemplation of the death of the ven- acter, or for the encouragement of art, 


dor, grantor or donor, or intended to or to societies for the prevention of 


take effect in possession or enjoyment cruelty to animals to the extent only 
at or after such death, except in the that such bequests, legacies, devises, or 
case of a bona fide sale for a fair con- gifts exceed in amount 15 per centum 
sideration in money or money's worth of the net estate of the decedent 

whether such deed, grant or gift was 
made before or after the passage of 
this act. Any transfer of a material 
part of his property in the nature of a 
final disposition or distribution thereof, 
made by the decedent within two years 


Sec. 405. That the value of the gross 
estate of the decedent shall be deter 
mined by including the value at the 
time of his death of all property, veal 

(Continued on page 8) 





Prudential | 


Group 
Policies Sell 


Because of absolute protection, low | 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, 
privilege of naming beneficiary, good 
commissions, and the Company’s 
great experience in dealing with 
millions of workers in forty years 





Send for Particulars of Policy 


THE 


PRUDENTIAL 


INSURANCE CO. OF AMERICA 


Incorporated Under the Laws of the State of New Jersey 


PRUDENTIAL 


STREMGTY OF 





Home Office: NEWARK, N. J. 


























Tax Net Investment 
Income 12 Per Cent. 


REVENUE ME AS SURE AMENDED 
“Net Income” is Total Investment In- 
come Less Interest, Dividends, 
Rents and 4 Per Cent. of Mean 


Legal Reserves 





The Finance Committee has adopted 
an amendment to the Revenue Bill, 
imposing a tax on the net income of life 
insurance companies. The amendment 
as adopted by the committee is as fol- 
luws: 

Life insurance companies. New Part 
IV, page 44, between lines 17 and 18, 
insert new part to read as follows: 

Part IV.—Life Insurance Companies 
Section 245. That there shall be levied, 
collected and paid for each taxable year 
upon the net income of every life in- 
surance company, a tax as follows: 

(a) In the case of a domestic life in- 
surance company, 12 per cent. of its net 
Income, 

(b) In the case of a foreign life in- 
surance company, 12 per cent. of the 
same portion of the net income which 
the reserve fund upon business trans- 
acted within the United States is of the 
total reserve fund upon all business 
transacted whether within or without 
the United States. 


Section 246. That in the case of a life 
insurance company, the term “net in- 
come” means the gross income less 

1. An amount equal to 4 per cent. of 
the mean of the reserve fund required 
by law and held during the taxable year 
but not less than the amount of interest 
received during the taxable year which 
under paragraph 4 of subdivision (b) 
of Section 213 is exempt f-om taxation 
under this title. 

2. Investment expenses paid during 
the taxable year, not exceeding 4 of 
1 per cent. of the mean invested assets. 

3. Taxes and other expenses paid dur- 
ing the taxable year exclusively in con- 
nection with real estate owned by the 
company, not including taxes assessed 
against local benefits or any amount 
paid out for new buildings or for per 
manent improvements or betterments 
made to increas the value of any 
property. 

4. In the case of a domestic life in- 
surance company, $2,000 

Section 247. That in the case of a 
life insurance company the term “gross 
income” means the gross income re 
ceived during the taxable year from 
interest, dividends and rents. 


INSURE POLICY LOANS 

One of the general agents of the New 
England Mutual] Life recently noticed 
that a substantial loan at 5 per cent, 
was standing against a 10-Payment Life, 
whose premiums were almost paid. He 
suggested that insuring the loan would 
cost about 2 per cent., thus making the 
total rate of interest only 7 per cent., 
and guaranteeing the full face of the 
policy in the event of death. The idea 
took root In a few days a call came 
on the telephone that the prospect 
wished $50,000 additional, and possibly 
a larger amount He got it; the final 
figure being $100,000! Get the habit of 
looking after these loans—-you can make 
them valuable aids to new insurance. 


Dr. Phineas H. Ingalls, medical ex- 
aminer of the Aetna Life, has been 
appointed post surgeon in Hartford of 
the United States Army 

Goulden & Miller, Connecticut Gen- 
eral. New York, have opened a special 
department to write group insurance. 
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Not for the 


wide-awake agent to use every persua 


only is it necessary 
sive argument and means in his power 


to write life insurance, but in a great 
many instances he is confronted with 


equally as hard a task when trying to 


place a policy in force-—in the hands 
of the insured—and securing a settle 
ment for the first premium, after the 
policy has been issued by the home 


office of his company. 

If ever there was a true saying, here 
“There are three things in life 
getting 
life 


seem, 


is one: 
in which a man procrastinates 
religion, making his will, taking 
insurance.” Strange as it may 
the general attitude of the 
to put off accepting his policy. It is 
often quite necessary for the agent to 
letters, or use the 
inter 


client is 


number of 
telephone frequently, 
view can be obtained in which he may 
the policy in 


write a 
before an 
deliver and place force. 
How shortsighted this is on the part 
He does not 


of the prospect! seem to 


realize that life insurance when needed 


is needed badly. It is possible that 
within the very next hour he might 
be stricken with illness which would 


prevent him from ever securing insur- 
ance. Many times the agent has been 
told to hold the policy until notified 
by the prospect, and in the time that 
elapses between the issuing and plac- 
ing of the policy, the prospect is with- 


out protection. 


Let me give you an illustration of 
what hardship was brought on the 
family of a man, who, after the pol- 


icy was issued, postponed accepting it. 

This man came into my office and 
applied for a policy on the Twenty- 
Year Endowment Plan, was examined, 
and the insurance was issued by the 
home office. I wrote him several let- 


ters, requesting him to come in and 
see me, or, to let me know when and 
where I might meet him, as his office 


hours were very irregular. I never re- 
ceived an answer. Kinally, I called 
him over the telephone and the advised 
me to hold the policy, saying that he 
would let me know when he wanted 
it. I suggested that I send him the 
policy and he conld pay the first pre- 
mium when convenient. No, he simply 
would not listen, and positively refused 
to discuss the matter any further. 
About a month later the dreadful epi 








By Charles F. Kuhns, Guardian Life, Baltimore 





Hee nna 


demic of Spanish influenza ravaged the 
country. One morning while reading 
the death notices in the paper I dis- 
covered the name of that very man. 
Yes, he had died of pneumonia, hav- 
ing been sick only tour days. Poor 
man, he left his family penniless. 


I wrote to my company requesting 
that I be allowed to keep the policy 
which was lying on my desk undeliv- 
ered. Across the face of that policy 


I ‘wrote in large letters with blue pen- 
cil the word “DEAD,” and right under 
that word I pasted the death notice 
which IT had cut from the daily paper. 
This telling exhibit I intend to keep for 
future use, and when it is my lot to 
again come into business contact with 
the procrastinator, the man who wants 
to put off taking his insurance, after 
it has been issued, I shall simply show 
him the policy and tell the story. 

Let this be a lesson to every fellow 
agent who carries a rate book. Spare 
no pains to deliver and settle immed- 
iately for any policies which have been 
issued by your company, for little do 
we know but that in the interim, the 
road of death, which must be traveled 
yy all, may intervene, and rob some 
poor widow and children of that pro- 
tection for which the policy was. pri- 
marily intended. 
upon your client: “Never 
to-morrow that which can 
be done to-day.” Also, impress upon 
him the great importance of protec- 
tion NOW, as one hour to-day may be 
worth two hours to-morrow. 


Impress 
defer until 


COSTS LESS THAN EVER 


Insurance Cheaper Than Anything Else 
—Everytning Else Is Higher 
Now 


Insurance costs less today than ever 
before. Everything else costs more. 
This leads the Mutual Life’s “Points” 
to sayi 

Agents can make more compensation 
hy writing more insurance, and in as 
much as life insurance is virtually the 
only thing in the whole category of 
necessaries that costs less now than 
it did a decade or two ago, it ought 
to be easy to do more business now 
than ever before. Present that fact 
forcibly and constantly. Here are fig- 
ures that prove the case. 

Net Cost for the First Poliey 
policies of $1,000 Kach 
Ordinary 20-Pay. 


Year on 


20-Year 


Year Life Life End. 
1908 $24.79 $34.27 $47.37 
1918 23.24 32.40 44.71 





NIAGARA LIFE BUILDING 


Pe, 














Mohawk Cor. Franklin Street, Buffalo, N. Y. 


The Combined 


Life, Sickness 


and Accident 
policies, sold only by the 


Niagara Life Insurance Co. 
(WILLIAM H. CROSBY, President) 
Protects the insured and his 
dependents. 

Live wire reliable agents may 
obtain very favorable 
contracts 





Communicate witk 
E. H. PUKKE 
Vice-Pres’t & Gen’l Manager 
BUFFALO, N. Y. 


EDUCATIONAL COURSE 
The Northwestern National Life fur- 
nishes to agents free of cost, a complete 


and instructive correspondence course 
of four lessons. The Company says: 
The fact that not one of the many 


agents who have taken the course has 
attained 100 per cent. is the best evi- 
dence that none of us know all about 
the business in which we are engaged 
The man who does not learn something 
new everv day, is not progressive. A 
number of full time agents have shown 
by their answers that they did not un- 


derstand some of the common, every 
day rules, practices and laws govern- 
ing policies and life insurance in gen- 
eral. All answers are considered con 
fidential; hence agents need not fear 


that their lack of knowledge upon any 
subject will subject them to ridicule 





More 
Power 


To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. This 
push is the help we 
give our men. No 
other life insurance 
company does as much 
to insure the success 
of its Field Force. Ask 
any Bankers Life man 
or write 


Bankers Life 
Company 


DES MOINES 














HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 


paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 


or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agents. 

256 Broadway, New York, N. Y. 














Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 











Ineorpe 


mw. BD. 


r x y r 
THE BERKSHIRE LIFE INSURANCE CO. 
OF PITTSFIELD, MASS. 
ed 1851 
WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 








* AMARILLO 


INSURANCE 
BEAUMONT» 





SAN ANT UNI0e 
eDtL Riu 


4 pT 
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Great Southern Life InsuranceCompany — 


HOUSTON, TEXAS 


For Agency Contracts address 


O. S. CARLTON 


PRESIDENT 
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INVITE THE COMMISSIONERS KENDALL’S ELECTION UNANIMOUS 
Life Presidents’ Program Now Being Missouri State Life Directors Issue 15,000 PEOPLE 
Prepared— Meeting to be a Thrift Statement to Agents—Company : . : 
Conference to Remain in St. Louis Wrote to us last year, in answer to our advertising, for an illus- 


tration of the Fidelity “Income for Life.” This DIRECT LEAD 


The program for the twelfth anaual Joseph S. Kendall, who has succeeded SERVICE helped to make 1917 the best year in Fidelity’s history. 


convention of the Association of Life In- former Commissioner Walter Chorn, as AGENCY OPENINGS FOR THE RIGHT MEN. 
urance Preside nts is being whipp vd Il- president of the Missouri State Life, is Write to-day 
to shape. It will largely take the form ay investment banker of Dallas, Tex., ’, 


of a Thrift Conference. nv Iving Wir who is highly regarded in the South- FIDELI ry MI TT IAL LIFE 
‘onstruction problem n the fin 


ind re a . “ pa 
west Che choice is a good one. The 


ancial, economic and human side. The  qirectors of the company have issued a INSURANCE COMPANY, PHILADELPHIA 


been 


























insurance commissione h . 
a one ack ; tatement to the agency force, saying , , 
ask d to attend Topics and speakers a pale: : Insurance in force over Walter LeMar Talbot, 
will be announced later S. aad $142,000,000 President 
The association said recently: The undersigned, constituting the en- 
“Millions of American now de- tire board of directors of the Missouri ; 
vote themselve ie ving money State Life Insurance Company, take THIRTY DAYS’ GRACE INCOME FOR LIFE 
where formerly their chief thought pleasure in advising you that at a meet- , ia a 
was to spend it. Other millions, jing of their Board held this dav Joseph Mutual Life Protects Holders of Poli- Fidelity Mutual’s Contract Gives Privi- 
already practiced in thrift, are doub- g Kendal) was uaanimously ‘elected cies and Loans In Lumber Fire lege to Mature at Earlier Age— 
‘aeebe hi ; a ali 4 3 : . ‘ sage é - ae ‘ hy = . . | . 
ling their peta The lite Mmsur- president of this Company. The elec- arotrtet Clause Discussed 
ance policy and the savings bank book ‘ , - 7 aay ae smiths " ‘ . — 
have fostered the War Savings Stamp es pin Lae Ke ar ae Ga A ation In the case of sufferers in the lum- The Fidelity Mutual calls attention 
; : - thi ‘o { r Ss 4 S a Derman- " * i" . — alanse witha , 
sad the tikes Bond Thus the priz ‘ + a fete: a = a i “ron ber conflagration in Minnesota, the ¥ ae new clause which has been ad- 
4 nf life i “ance invokes ime ent and 1asi eres iets nag : Re s ded to the “Income for Life” police 
ciples of life insurance, Invoked In mes tinued growth and prosperity, Mr. Ken- Mutual Life has extended time for sumnttieer to. tee iamueed ie oo 
of peace, become a part of the nation's dall has the absolute co-operation of paying premiums and interest thirty at any tt ae Biren I E ee, 
reserves in time of war sag ee ana ia anh . ~ #t any time before he attains age 55, 
the \dersizned directors individually days. This is in accordance with a ; ‘ ° ‘ 
le ungersigned aire ws anh; : to exchange his policy without medical 
; ’ : «tl —_ We earnestly bespeak standard practice of the company where ., ; , . . lr 
The Bankers Life Company of Des ad collectively e earn y bespez 2 : nA . re-examination for a policy of the same 
te ene : 2S eee suction f the Company policyholders and persons who have , Ree Hae ie? ar - 5 
Moives bought $2.150.000 of the Fourth for him as president ¢ Tt ompan) , . amount, bearing the same date and 
Die , , been granted loans are deprived of nS 
libertv. Loan The company already that same hearty co-operation and loy- ; ‘ based upon the same age on the same 
; . ; ee? oa ‘ their homes or personal effects, and ’ . 
held $1.150.000 of the previous loans alty accorded vour other officials. : : ; $ plan but maturing at an earlier age. 
é , ; ; whose business routine is disturbed by »y);.. Be 
and its total of Liberty Loan holdings Ms. Kendall’s first act as president ; a : ; This means that the man now taking 
; . ! venda " ‘ ‘ ] a disaster. The thirty days is regarded , ~ pa : pa 
now is $3,300,000, which is 10 per cent. \. t> take out $100,000 in the Com : a policy maturing at age 70, for ex- 
, ! a » take out $ d ! as sufficient for them to become re- , Spr z 
of its admitted assets on December 31, yany established and to meet their obliga- ample, is assured thet he can ag 
1917. The Bankers Life Company in- ~ ie ahaa rt i won ot their later on for an earlier maturity if his 
creased its subscription to the Fourth ingaranne os circumstances change and he finds that 
Loan bv an additional $1,800,000 in re TRIPLETS = . such an arrangement would suit him 
ponse to a request from Secretary The henor fer unique cases belongs a eae better. To effect such a change it would 
VicAdoo The additional pledge wa t» Mr. H. N. Comins of the Oshkosh, E. T. Rowley, of Bay City Mich. be necessary to make a payment cov- 
vired to Washington within a few Wisconsin, agency, of Northwestern reached his 82d birthday on September ering the difference between the pre- 
hours after the request was received, Mutual Lift Recently he sent in three 14, and for thirty-two years has been miums paid on the original policy and 
md the prompt response of the com- applications each for $1,000 Twenty Pay- an active and successful agent of the those required on the new policy, ex- 
panv wa 0 much appreciated that J rent Life and a closer examination Northwestern Mutual Life. During the clusivé of extra premiums for disability 
B. McDougal of Chieago, Federal Re howed the applicants were triplets, all year 1917, in spite of his advanced age, benefits, with compound interest at not 
erve Director. talked on the long di written the same day, examined the he paid for $200,400 of new insurance to exceed 6% per annum, and with ad- 
tance telephon to President George ‘me day and as near alike as the pro- and is continuing that splendid gait justment of corresponding dividends. 
Kuht » that h night personally erbial three peas ina pod. They were during the present year. tit, C SSS, r 
thank him for the company prompt just sixteen years old, all living at home course, unnecessary to state that Mr. acter and sterling integrity and is 
pledge. nd all attending school. Rowley is a man of splendid char- both honored and respected by all. 
The Power of Veteran Leaders O U I fi A B L : ) 
PLUS . —— . 
Mutual in Principle and Practice 
The Enthusiasm of Youth —— 
Impregnable in Strength 
Enterprising, Conservative Management 
7 pe . . ° | J 
is the Home Office combination that is smal 
, — : Comprehensive, Adaptable Policies 
working and achieving every day to give U I » Adal 





Maryland Assurance agents an unusual Low Mortality Rate 


quality of practical aid and personal | | Prompt Payment of Death Claims 
encouragement. Life Insurance, Health 


‘ , Efficient Service to Policyholders 
and Accident Insurance—a wide range y 





of very attractive policies. Maryland Training and Education for Agents 





ki d, and “a : 
Assurance agents are making good, A satisfied constituency gained by Fifty- 


making money. Valuable openings in eight years of public service 


productive territory for energetic 
These are some of the advantages enjoyed by 


representatives of 


THE ROUITABLE LIFE ASSURANCE SOCIETY 


of the United States 


For agency openings address: 
W. E. Taylor, Second Vice-President 


OUITABLRFE 


ambitious men. 


MARYLAND ASSURANCE CORPORATION 


T 
A 
B 
SEVEN SOUTH GAY STREET | L 
H 


Per se = CO 


BALTIMORE 
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“Live and Die with Assurance’ 
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ALL ON ONE PAGE 
Face of Phoenix Mutual’s New Policy 
Paying Permanent and Total 
Disability 

The new policy of the Phoenix Mu- 
tual Life, paying permanent and total 
disability, tells the whole story on the 
face of the contract. It reads: 

The Phoenix Mutual Life Insurance 
Company of Hartford, Conn. 

Number, 000000 
Agrees to pay 

Beneficiary—-Mary M. 
ject to the beneficiary 
section 9). 

Face Amount The sum of ten thou- 
sand dollars, upon receipt at its home 
office of this policy duly discharged to- 
gether with due proofs of the death, 
while this policy is in force of 

The insured John M. Phoenix, or if 
such death is accidental under the con- 
ditions stated in section 20 hereof. 

Double Indemnity The sum of 
twenty thousand dollars; such sum, in 
either event, will be increased by the 
amount of any dividends or insurance 
additions and any premium deposit 
fund then standing to the credit hereof 
and decreased by the amount of any 
indebtedness to the Company on ac- 
count of or secured by this policy, in- 
cluding any portion of the current pol- 
icy year’s premium unpaid at the death 
of the insured; and, under the _ provi- 
sions of section 21 hereof. 

Permanent Disability—-The Company 
will also pay to the insured during per- 
manent and total disability an income 
of one hundred dollars a month, and 
will waive the payment of premiums 
hereunder during such disability. 

Premiums for life insurance $275.40 
This contract is made in consideration 
of the application herefor and of the 
premium of three hundred and seven 
and 30/100 dollars, payable on the Ist 
day of each August until fifty full years’ 
premiums shall have been paid or un- 
til the death of the insured, if prior 
thereto, unless this policy shall become 
paid up at an earlier date by dividends 
or the premium deposit fund under the 
provisions of sections 4 and 5 hereof. 

Double Indemnity $12.50—The privi- 
leges and provisions on the second, 
third and fourth pages hereof are a 
part of this policy. 

Permanent Disability $19.40 In wit- 
ness whereof, the Phoenix Mutual Life 
Insurance Company has by its president 
and secretary signed, and by its regis- 
trar, or an executive officer, counter- 
signed, this policy in the City of Hart- 
ford, Connecticut, this lst day of Aug- 
ust, 1918. 

Secretary 
Specimen 


to 
Phoenix 
provisions 


(sub- 
in 


President. 
te rn a Registrar. 
Annual premium life policy, payable 
at death of insured with endowment ad- 
dition at age 85 disability benefits and 
double indemnity for fatal accident, 
premiums payable during 50 years un- 
less previously paid up by dividends. 
Dividends apportioned annually. 


$7,362,350 SUBSCRIPTIONS 


What Home Office Employes of Life 
Insurance Companies Did in 
This District 


A final report on the Liberty Loan ac- 
tivities of the Home Office employes of 
life insurance companies, in this district 
shows a total subscription of $7,262,350. 


The Mutual Benefit made the best re- 
cord, 164 per cent. of its quota, sub- 
scriptions being $376,700. ‘This com- 


325 employes in the drive ,who 
sold 2,679 subscriptions. The New York 
Life, with 1,500 employes, sold 9,716 
subscriptions, 129 per cent. of its quota, 
for $1,172,950. 

The Guardian Life, with 108 employes, 
sold 515 subscriptions for $42,150. The 


pany had 


Mutual Life, 928 employes, sold 3,756 
subscriptions, for $1,001,050. Equitable 
Life, 1,200 employes, sold 4,417 sub- 


scriptions, $3,451,450. Metropolitan Life, 
4,887 employes, sold 12,258 subscrip- 
tions, $1,297,550. Manhattan Life, 55 
employes, 12,258 subscriptions, $1,297,- 
550. 


Y. M. C. A. WORKERS 

No extra premium is required by the 
Northwestern Mutual Life’s war clause 
in the case of policyholders who engage 
in overseas Young Men’s Christian As- 
sociation or Knights of Columbus work. 
Of course if any of these men enlist 
in the army or navy, the war clause 
will be immediately operative. 

The Company does not, however, of- 
fer insurance to men who contemplate 
for any reason a voyage overseas. 





DOING RED CROSS PUBLICITY 
Arthur 8S. Hildebrand, a son of Act- 
uary Charles Hildebrand of the Con- 


necticut Mutual Life Insurance Com- 
pany, is now in the publicity branch 
of the American Red Cross in Paris. 


He went abroad early in the war and 
for a time served as an ambulancier 
and later transferred to the Red Cross. 


John W. Hogan, who is general agent 
for the Bankers Life Company of Des 
Moines in Wisconsin, is also democratic 
candida‘e for lieutenant governor of 
that state. The issue of his candidacy 
will be determined at the general elec- 
tion on November 5. Leaving home at 
age eleven, he drove mules on railway 
construction work. A‘ age of twelve 
went to Texas and became a cowboy, 
following ranch life in various parts of 
the South, West and Old Mexico for 
three years. He then became a lumber- 
jack in the pine and cypress forests of 
eastern 'Texas and Louisiana. He closed 
his wood career in the mahogany camps 
in the region of Tuxpan, Mexico, in 1897. 
He, established and edited the “Delhi 
News,” of Delhi, La.; went west again 
in 1900, took up the life insurance bus- 
iness in 1902 in San Francisco and re- 
mained there until the fire of 1906, when 
he returned to his native state. 








Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST -LARGEST STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1917: 


iia ahd Cath asannuhandaiie ae tieh nade ealeaiaanlageds oxhonTacrseoe Lone ocewsees 1 39, 

SSS Sats aR REARS RRR een Ceie tears phlei settee atti tina ' 14343 626-28 
TT NN oe ak oe dere asc ais aig arash boa eniwe DR ede eeeS iced 2,216,812.76 
EE GD eae eee Tc dssheaiaehta sig near ie alin Aka dealin 131,790,562.00 
Payments to Policyholders since Organization.............................. 19,612,616.08 


BO OPO TOW TOUR POREONS TOMIIG oon oon occ cinsccccccccccdcveccccscceces 1,500,000.00 annually 
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GOOD TERRITORY FOR LIVE AGENTS 











Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE (CO. 


PHILADELPHIA 








Security Mutual Life Insurance Company 


Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
ests of all members. 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
reserve 


207 
oO/t 








The Connecticut Mutual Life Insurance Company 


$270,243,227.37 
WHAT NO OTHER COMPANY HAS DONE 

To repay to its Policy-holders in’ Death Claims, Endowments, Dividends, Surrender 
Values, Annuities and other credits more than they have paid to it in premiums 

It stands alone in that result. j 
Total premiums received, Dec. 1, 1846, to Dec. 31, 1917 . --$318,963,384.44 
Total returned to Policy-holders, as above noted, in same period.. ose 326,786,585.46 
NS Oe ME NII oc. xis 5 060d eb bacdctinins bee isdruse¥'nc'neseeaesudun 7.823,201.02 


























Established 
1867 





and their beneficiaries, 


THE REAR GUARD 


No more virile and efficient body of men can be found than the large army of life underwriters. 
Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 


Great Policyholders’ Company. 


THE UNION CENTRAL LIFE INSURANCE COMPANY 


Allan Waters, Second Vice-President 


Jesse R. Clark, President. 


of the Company and the Institution he represents. The stronger the rear guard, the greater the 
agent’s morale and chance of success. 


Four big success factors in the work of the Union Central 


The GOOD WILL created by farm loan investments, 
developing the Country’s agricultural resources, 
thereby contributing largely to the world’s food supply. 
The UNIQUE SERVICE extended freely to the insured 
meriting the appellation—the 


Agency Force are: 


The SECURITY of the non-fluctuating, panic and war 
proof investments, limited to first mortgages on carefully 
selected cultivated farms, and U. S. Liberty Bonds. 

The SAVING enjoyed by policyholders in premium de- 
posits, the result of the Company’s superior earnings, 
favorable mortality, and economy of management. 


and 


of Cincinnati, O. 
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Provident agents find that in these war times it is not 
difficult to convince a man he is not carrying sufficient 
insurance. 


Provident Income Insurance is easy to sell 


Write for information 


THE PROVIDENT 


Life and Trust Company of Philadelphia, Pa. 


Founded 1865 





THE MOST VALUABLE POLICY FOR YOU | 





INSURANCE COM 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 











WILLIAM N. COMPTON, General Agent 
Metropolitan District 








St. Paul Bldg., 220 Broadway, New York, N. Y. 








Myrick Gives Tax 
Selling Argument 


DEMAND FOR $25,000 POLICIES 


Gives Examples to Show How Legatees 
Fare Under the New Tax 
Amendment 


As soon as the news came out of 
Washington about the $25,000 inheri- 
tance tax exemption on life insurance 
proceeds for each beneficiary, life in- 
surance agents were quick to adjus‘ 
new selling arguments to the situation. 
In talking to the Life Underwriters’ 
Association of New York, Julian S. 
Myrick, of Ives & Myrick, managers of 
the Mutual Life, called attention to the 
$35,000 exemption for every beneficiary 
and legatee, $25,000 insurance proceeds 
und $10,000 passing through the es- 
tate, and said: 

‘It becomes imperative for every man 
who has any obligation to his family 
to see that every member of his family 
is protected by a policy of $25,000, 
which can be handled for such depen- 
dents or minors by providing a trust 
fund in the policy contract, or by mak- 
ing a mother or some trust company 
guardian or trustee,” he said. 

Illustrates Tax on $500,000 Estate 

Mr. Myrick gave several illustrations 
Velative to $500,000 estates. If a man 
leaves that amount to one legatee the 
tax is as follows: 


Per 
cent. Tax 

Exempt, $10,000. 

BOOUNOe wewrseeens 1 $ 150 
era 2 500 
| errr ere 3 1,500 
eee 4 2,000 
MEO wcahewasiews 5 2,500 
Bere ere 6 3,000 

TRON kcaeidveds 10 25,000 

Total tax ..........$34,650 


In case of $500,000 left to two lega- 
tees, share and share alike, $10,000 each 
exempt. 


Per 
cent. Tax 
oe eeeerrere 1 $ 150 
err 2 500 


Elihu Root’s Strong 
Tribute to Insurance 


SAFEGUARDER OF ESTATES 





“Best and Indeed Almost Only Practi- 
cable Way” to Escape Loss in 
Enforced Sale of Securities 
When Tax Must Be Met 


The name of Elihu Root is now ad- 
ded to the long list of famous men 
who have paid unusual tribute to the 
power and value of life insurance. Mr. 
Root, a former secretary of state, and 
dean of the New York bar, has given 
one of the strongest testimonials to 
tife insurance that could be penned in 
a paragraph. This statement was made 
public at the Arkwright Club, New 
York, on Tuesday night by Henry 
White Callahan, of the Charles Jerome 
Edwards Agency, and was contained in 
a letter which the distinguished law- 
yer wrote recently when asked for ad- 
vice It follows: 

“I have come to the distinct conclu- 
sion that by far the best and indeed 
almost the only practicable way of 
guarding against the possible ruinous 
loss of a forced sale of securities for 
the purpose of paying the various es- 
tates and inheritance taxes which are 
being imposed nowadays, both by the 
national and the states’ governments, 
is by means of insurance, waich, for 
a moderate annual payment will insure 
the sum necessary to pay such taxes 
without the sacrifice of the securities.” 


DEE ss eiees hous 3 1,500 
SER a dice os «0-0 4 2,000 
eee 5 2,500 
i, eee eres ee 6 3,000 


Total tax paid by two legatees, $19,- 
300 as compared with $34,650 which 
would be paid by one legatee. 


In the case of four legatees, share 





Apologies Made To 
Clayton M. Hunsicker 


ECHO OF ASTOR CONVENTION 





Priddy and Rogers Express Regret for 
Way Fidelity Mutual Man Was 
Treated 

A graceful feature of the meeting 
of the Life Underwriters’ Association 
of New York at the Arkwright Club, on 
Tuesday night was the delivery to 
Clayton M. Hunsicker, leading writer 
of the Fidelity Mutual Life, of an apol- 
ogy for the way he was treated as a 
speaker during the convention of the 
National Association of Life Under- 
writers at the Hotel Astor. It will be 
recalled that Mr. Hunsicker opened a 
discussion on the inheritance tax as a 
life insurance argument, taking ‘he 
place of ‘Frank Shanbacher, the re 
markable young agent of the Fidelity 
Mutual, who lives in a small Pennsyl 
vania town, and who originated the 
Shanbacher charts of inheritance tax 
data and legal digests, and who was 
too ill to speak at the Astor convention. 
Mr. Hunsicker prefaced his Astor re- 
marks with an _ explanation of the 
charts. and he was interrupted and left 
the platform efter being asked if he 
had come to lion to sell charts 
or to expl: an 
incident th 
fault was in 
ef Canada, who was ii. 
who had not properly introduce. 
Hunsicke>. Later, an apolegy was made. 

Apologies Extended 

At the meeting this week the life men 
had their first opportunity to make a 
public apology to Mr. Hunsicker, and 
this was done by Lawrence Priddy, for- 


and share alike, $40,000 exempt, ($10,- 
000 each). 


er 
cent Tax 
| errr ee 1 $ 150 
DEO wawsiesre 2 500 
i eee 3 1,500 
PN bse oa wast 4 1,000 
| ere ae $3,150 each. 


mer president of the National Associa- 
tion, and by Orra §8. Rogers, president 
of the New York Association. 

In his talk on Tuesday night Mr. 
Hunsicker briefly reviewed some poin's 
he had prepared for the Astor conven- 
tion, and which were published afte: 
he convention by the insurance news- 
papers. 

One of the new points made was 
when an agent asked Mr. Hunsicker 
what argument he used when informed 
by a prospect: “I am going to leave my 
entire estate in trust.” 

Mr. Hunsicker treats that statement 
as follows: 

“Well, that will not exempt your 
estate from taxation. you can't give 
your estate away and escape taxation. 
The estates tax must be paid before 
there is any distribution of the prop- 
erty, and it must be paid in cash 
The Government must always be paid, 
before the trustees can make any dis- 
position of it.” 


APPOINT RICE & TYSON 


Successful Agents Made General Agents 
of Equitable of lowa at 
Harrisburg, Pa, 


The Equitable of Iowa has appointed 
as general agents at Harrisburg, P. B. 
S. Rice and James A. Tyson, under the 

of Rice & Tyson. These 
‘) the life insurance 
'ife In- 


has be 

five years, and mi. 

three years. Mr. Rice w «a 

ate from Gettysburg, and Tyson from 
Bucknell. Tyson was located as an 
agent at Williamsport, Pa., reporting 
through the Harrisburg office. Both men 
have been highly successful as _ pro- 
ducers; in fact, among the best in 
the field force of the Company. 

In this connection, John C, Johnson, 
former general agent there, who has 
been advanced to the general agency at 
Detroit, also started in the service of 
the Company as an agent, and lacked 
but a few thousand dollars of putting 
the Harrisburg Agency in the Million 
Dollar Class last year. 








that record is in their work. 








SECOND TO NONE IN SERVICE 


Long established and thoroughly modern, providing perfect protec- 
tion for a net cost which is notably low, and rendering service which is 
unexcelled, the Massachusetts Mutual stands out as an ideal company 
in which to insure. Sixty-seven years of square dealing are back of 
every one of our representatives. They will tell you how great an asset 





JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 














54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 





The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 
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Extracts from Report of Examination of The Columbian National Life Insurance Company 


SOUTHWESTERN LIFE INSURANCE CO. ARTHUR E. CHILDS, President BOSTON, MASSACHUSETTS 
By the State of Texas, June 28, 1915 LITE, ACCIDENT, and HEALTH INSURANCE 


“It is noteworthy that this Company was organized without any promotion expenses.” covering Permanent and = ‘olal Disability and Weekly 
“TI beg to report further that I find the Company in excellent financial condition,” Indemnity for Loss of Time 

“The volume of its business has steadily increased, its surplus is growing rapidly and ° . 3 

its funds are being carefully conserved under expert supervision.” A Combination That Means Money for the Agent 


Agents seeking Attractive Contracts in good territory are invited to 
correspond with the Agency Department of the Company. 


Home Office, DALLAS, TEXAS 























Take Advantage of New Phillips Letter scien tala ii nds aay eos imamge 
Special Privileges On Mortgage Loans Commissioners Set Two Dates of Valua- For Life by which a ae Lin 
l for the 


—_ tions—Meeting at Hotel Astor Insurance income for pro 
ADVICE OF J. ELLIOTT HALL WRITES ro THE COMPANIES This Week Pe, eee Ps : : es et 
ZZ i e puaratl ed lmmediately at death 
: ‘ ! ‘ P = P , Vv ahi ai ae riatia pecified time The MMSON 
Every Phase of Contract Should Be What Massachusetts, Georgia, Louisi- At a meeting of the Valuation of Se- oy it cannot 1 ms te hy on 
i . 7 re . ’ P . ee 1 Vil) anno ee Puaranteet yy Sav 
Studied, Says Agent of Mutual ana and Other Departments Will curities Committee of the National Con- ing, investment, or the building un of 
Benefit Require in Filing During War vention of Insurance Commissioners a business, all processes dependent or 
ay : " ; held at the Astor this week, the fol long continuance, is made clear by the 
J. Elliott Hall, an agent of the Mu- Superintendent Phillips of New York : following table based upon the death 
‘ : lowing resolution was adopted: ; ieee ‘ } é ath 
tual Benefit, who has made an unusual has sent the following letter to com- 3 : claims of this company in 1917 
F ‘ : : eon “Resolved, that Marvyn Scudder, of : 
success selling income insurance, said pany officials: , ’ Died in Ist year of policy, 96 polici 
el te : ; taht . - ’ the Investors’ Agency, who is under gor erg vz: 
to the Life Underwriters’ Association of Dear Sir: On October 2nd, as Chair- ith tl itt ' 7ot,o0e IMsurance 
7 P . . . J A contract with 1e committee to provide alia ce ae ; a 
New York on Tuesday night, that un- man of the Executive Committee of I Died in 2d year of policy, 67 ) 
; ; ” ta 6k ‘ : , the values to be published in the Book $398,623 insurance 
less every agent is acquainted with the the National Convention of Insurance Val } Div iin 38 to Bi 
‘ a . a of Security Valuations, to be prepares ied in se oO Dth year o iey, 19 
special privileges of the contract he Commissioners, I addressed a letter to e WOCwIt) oe policies, $627.5! ; Sscuainn _- 
» POLI dD I ance 


j ie ig : ; , and distributed to the various insur 
sells, he has not capitalized his bus- all insurance departments, calling at- ne Died in 6th to 10th year of policy, 


iness as he should, and not only misses tention to the resolution passed at the “°° department , companies and fra- 929 policies, $672,098 insurance 

great opportunities himself, but often Denver Convention, recommending that, ternal societies early in January, 1919, Died in 1ith to 20th year of policy 

is not fair to his clients. He explained during the period of the war, the life be instructed to prepare the value by go gai , $1,335,125 insurance, 

his own policy of insurance, which he Companies be relieved from filing with adding to the values set forth in the meee "ans koa Acorn ve policy, 320 
( » Pee > Il 1 ; 


the various departments the detailed last publication of the National Con 


always carries with him, and which is nine ede “ ' 
uform: as ic DeReetng eaeepe Ta : ‘ << 
nation as to mortgage loans called yention of Insurance Commissioners thi 


Per Cent. of Total Number of Deaths 


a remarkable document in the way lM for in Schedule B of the Life annual ' E aa ; by Years 
makes use of special privileges. Mr. ctatement blank actual market values as of Novembe) &S tor cont. died = 
P ans ife ; ‘ee childre i : eur - ; ee oO Dp cent. died) within year o 
Hall = ” eo vag eae yen aggre” om In this letter I indicated that New 30, 1918, and dividing the sum so Ob- jnsurance 
naa ee cial a mat “i ysum 2Fk would only require from the life tained by 2; provided, however, that in 11.5 per cent. died within the first 2 
death his wife shall recelve a ages e companies, in lieu of the information no case shall the value be fixed at.) . fred within the first 2 
i i ‘erli fe eac E 7] q £ ‘ , A 1 1 : d al 1 MN ance 
and a certain figure yer _ pos t ~~ called for in Schedule B, the following: less than the actual market value ol 
on At the end 4 that ae } 7 = “The amount of existing loans upon December 31, 1918; and provided, fui nt DP ( died within the first 5 
oldest children wil coger rr get as the security of real property, stating ther, that United States Liberty Loan ‘ ance 
turity, and gg hg = ode re the amount loaned upon property in bonds shall be carried at not less than ‘2.2 por cent. died within the first 10 
each — 4 Ms gent ne conte eget each state and foreign country.” par. y of insurance 
‘reases, e s ch: wo ars at ¢ Re * eR te : F ; see ; re 
ree =" ani There tee tne The advices received from all of the “The members of the committee also (a0 per cent died within the first 20 
ater perree. a Pe re sacl tof the departments of the United States and agreed that the values obtained in ac- Years of insurance, 
of other provisions In the event 0 1 from Superintendent Finlayson at Ot- cordance wi : aitcral weiied t —— ' 
death of Mrs. Hall ' ‘on aa : cordance with the method provided in he above obtained insurance only 
e% Mrs. Hall. tawa, Canada, indicate that, with the » foreroing res ic e usec Vv: after oa xAmMiN: . ; 
Protecti Wid anenutl | melsipaie the foregoing resolution be used by all fter an examination demonstrated 
rotec ing idows xce ptions hereinafter noted, no de- ¢ompanies and societies in making up them to be in good health, yet 6.8 pe 
The speaker said that most men had partment will require the life com their 1918 ‘annual statements for fi! eent of the total numbe . ft death 
implicit confidence in their wives and panies to include in their annual jng with the various insurance depart- were of men who died within a year 
felt that they could safely take care of Statement returns, during the period of ments. That such companies as are efter taking insurance; more than o ' 

‘ : “ery a > - > ar toile aS lies es . z ‘ : Athy i al > na iné 
their insurance. Unless they thought the , war, the detailed Information re- compelled, under their charters or by- fourth were men who died within fiv 
their wives were exceptional womey uired in Schedule B of the annual jaws, to have the annual statement years of taking out insurar nd 
they would not have married them, a yen bl yoo rhey will all acct Pt presented to the directors or stock- nearly three-fourths were of men wh 
46 . ‘ “ nseure ‘. “Are 3 ’ ‘e F f , ’ . ) t ~iht 7 ! \ ) 
said Mr. Hall, “but insurance agent piv ara \ _ . mentioned. rhe polders at a date prior to the publi- died within twenty years of taking in 

y f ns : ’ XC S are as se < * . e 2 A d ‘ anihp ! 
know that lump sums should not An on oo sige rt ollows: cation of the Book of Security Valua ese, 

left to wives, anil if any ore studic : tates f Georgia and Louisiana tions should also be required, when Skt. the kate acemis a 

the special privileges he will be amazed W! | permit the companies to file their gyiyo sailed oe a ae ey ee a I I mi 

; : 1917 Morte: filing such statements with the insur 1,000 ordinary life policy, age 35, i 

at the number of protective arms that 1817 Mortgage schedule, corrected to ance departments, to file extra sched- Jess than 2 per cent. of the mt of 

; Ce . $ 7 = ™ : , hel 4 33 ee ag ( { 

can be placed around the widow and December 31, 1918. ules C and D, giving the market value saietnasouie i. : 1 = ¥ umount af 

: > nthe a . * : “ b ‘ mb af « ‘ « ins al ’ us antes . 

children to safeguard them from finan- The states of Michigan will not re- get forth in the convention book.” chaser’s tazetiy ioe ; o » the pur 

: a9 ire » "tos " . , Abas et i ] ey y ; Ss ft . 

cial pitfalls, and to assure them from quire the mortgage schedule except proncongged gis ae ” url 7” times the 

losing their all.” from domestic life companies,—such ; a ! Pangea nent if the insured 

: ; anies ‘“ . +t changac : . nas ‘“ : ; dies within @first year, an » 

Another interesting point made by PS gar ne to report changes and de- panies from filing Schedule B during bees tc. di fares i Ae = “* would 

Mr. Hall, was that he rarely has tele- {ult in interest payments from last the war. Commissioner Hardison jy 5.6 premium fe sg die — _ 

phone messages from policyholders who year’s record, and to report new mort- states that he has notified the life bef - oye a oe Pete Ml of 29 years 

: “eer zagres,” : : : erore e total deposits compo ‘ 

have not income provisions, but’ has a companies operating in’ Massachusett t 31 ae cael ti a4 ympounded 

asane ohtn x siimenee : ‘ : : = il ly ’ e itere woul : . 

many telephone calls from those who Massachusetts advises that it will not to prepare Schedule B until further gn ate ,; res ald equal 

’ the matured value of the policy. 


: . —-. eee -pislati ‘xe ife ec adinte 
have taken advantage of special privi- « legislation to exempt life com- advised. The man who delays takin ut it 
; who delays taking out. in 


‘leges 
cla . P urance because ‘he is , ‘isks ‘ 
That the income idea appeals to | Horatio essary ae . “ = 
young men he has proven often, and Mi ° S ° ° ° . . j nua Peuiee npn 
: : ing uninsurable ar f h: r the ly 
he cited a case where a young man on issourl tate Life Policies Rich In Selling Points certain meth d of se arty: Same Ons 
j j ; te ! ho yrotec vv to fe ] 
a salary has increased his insurance saat ah I : re, iis family 
five times, each time the larger income rs Tt d 














being the incentive. Facts— — ) 
in | Frank W. Pennell, of the Muiual Ben 
i} fi‘, the former newspaper man who i 
The fellow who really Over $156,000,000 of Insurance in Force } now a life insu-ance agent, has joined 
A Real _ sells fairly exudes enthu- Over Hl *he Under ; on” ea 
- a ; ver $27,00 New ance Gained i 917 uti nderwrite A lation of New 
james tee Wah tis ehale $27,000,000 of New Insurance Gained in 1917 York 
heart in his proposition, Average Interest Rate Earned in {917 6.6% 
e tells is story to : ‘ ] ° ‘ 
oh lis oh tory , Policy Contracts New and Attractive Inheritance Tax 
prospects in a most compelling and As EVERLASTING ‘ igs : — . 
irresistible way. He fairly raves about AS THE HILLS. Non-Participating Policies (Continued from page 3) 
his goods. His face beams. His eyes J *articipating After End of Premium Paying Period r personal, tangible or intangible, 
sparkle. His words and manners make ; ’ ‘i pits vherever situated. * * # 
the prospect see, the proposition in a Operating in 38 States, and the Territory of Hawaii (f) To ih bea th mad 
> Llle Xx } | e amoun re- 


ceivable by the xecutior as insurance 
under policies taken out by the deced 
nt upon his own life; and to the ex 


different light than ever before. In- 


stead of boring, his spirit really re- Missouri State Life Insurance Company 


freshes. His voice radiates confidence. 


He appears to believe every word he Fastest Growing Life Insurance Company in America tent of the excess over $25.000 of the 
=e. Mo ng 80 eee act Home Office, St. Louis, Missouri amount receivable by any beneficiavy 
e prospect is impressed. ichmonc as insurance under policies taken out 











Bulletin. eee — . . by the decedent upon his own life. 
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LIVE HINTS FOR BUSINESS GETTERS 





t-acnee Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 
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If you have a man on 
A Suggestion your list who carries 


From $10,000, $15,000 or 
Darby Day $20,000 of insurance 


issued some time ago 
on which there is no premium waiver 
or disability clause, show him the ad- 
vantage of taking a new policy for 
$5,000, applying thereto the waiver of 
premium, disability income and double 
indemnity benefit, says Darby Day of 
the Mutual Life, Chicago, in a_ talk 
to agents. Then in case of disability 
he will not only have nothing to pay 
on his new policy but the income from 
his new policy, $500 a year, will be 
ufficient to pay premiums on his old 
insurance. 
* + * 
Life insurance has been 
The called the business of 
Business Of prudence, says the At 
Prudence lanta “Georgian.” So it 
is. It is a simple busi- 
ness. A number of prudent men from 
all parts of the country tactily gather 
and contribute to a general fund a cer- 
tain amount of money yearly, the sum 
depending on their prospect of life 
from the day on which they take out 
their “policy.” This “prospect of life” 
of the individual is determined by a 
practically infallible law of averages. 
It is the business of the insurance offi- 
cers to determine what that law is 
When a man who is insured dies, if 
it is the day after the policy is written 
or twenty years afterward or forty 
years afterward, his heirs receive an 
agreed amount of money. 

At the cost of two cigars a day a 
young man can insure his life for $1,000. 

Did you ever stop to think of the 
difference between a thousand dollars 
and nothing? 

Did you ever stop to think what a 
difference your widow and orphan chil 
dren would find between a_ thousand 
dollars and nothing? 

Your widow would find a difference 
on the first rent day after you were 
fone. 

(This does not mean that a man 
should limit his life insurance to that 
sum; a man should carry as much in- 
surance as he can without depriving 
himself or his family of comforts. But 
consider this $1,000 and multiply it by 
as much as you can afford to take out 

then measure the difference between 
the sum and nothing.) 

The reader might say: “Why, every 
body knows the value of insurance; 
every man of any sense has insurance 
on his life.” 

But every man of sense hasn't. There 
are some rational men who know the 
value of insurance, but who say: “Next 
month, when I turn that new deal, I'll 
insure my life’; or “Next year, when 
1 get a raise in salary, I'll insure my 
life.’ We are addressing those men 

We want to tell them that while 
next month or next year may not come 
for them—they can be sure that over 
the home of the uninsured man is hov 
ering the terrible shadow of want, the 
awful hand of want, ready to pluck the 
joy out of the neart of their children; 
ready to take from them their chance 
in life; their chance of health, of edu- 
cation, of prosperity. 

If one uninsured man sees that pic 
ture and reads this editorial talk to- 
day and goes and insures his life, this 
page will have done a great thing. 

e se s 
There is a valuable les- 
An son to be drawn from the 
Unwilling following account by Mr. 
Prospect A. Stanford Wright of 
the Boston agency, given 
to the Massachusetts Mutual Life's 
“Radiator.” It may be summed up by 
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aying, “If you keep after a prospect (incorporated by the State of New York) 
and do not sell him insurance, he will —" : . 
probably consider you a nuisance; if It is first in the world in amount of 
you finally succeed in making him take insurance in force. . ..$3,936,181,898 
a policy, he will regard you as a ben- It is greater than any other company 
efactor. Therefore, if you do not want in America in the number of its 
to be considered a nuisance, be a suc- POTCIES oe ccccesssccceees 18,262,933 
ones. ia a ie cabs It stood first in the world in amount 
ere’s a little story that should help of insurance placed in 1917 
ymeone. Last August linsured a man [| | | ##(BM 2 2 2 0 0 0 FO eee ewe cceee $791,060,002 
much agains is wi for $2,000 , . , : = 
comosays —_— — + Mace ar i po It _stood first in the world in gain 
vas a $5, an at leas i in insurance in foree in 19 
him and finally, within ninety days, got 5458 760.008 
him to let me apply for $3,000 more, “— d fi a a pages id ipebraggon 
in two policies of $1,500 each. He Newt rag Ty — ae ook = 
‘ook one of them, and within the next nee we Sewer estas $40,648,595.67 
thirty days I persuaded him after much 
argument to take the rest. Here is WAR SAVINGS STAMPS 
a copy of his letter as attached. It The ( ; . 
és} : lak Milas ieee Te i¢ Company, through its more than 15,000 
p21 Pay ke ( ping everlastingly at it gents, sold $65,000,000 worth of War Savings 
ets che — - nail eae od between February first and Septem- 
I trust that you will overlook my er first, 1918, and expects to sell a total 
* * 7 0 i east $100.00 ( lO res 
carelessness in not having forwarded f at least $100,000,000 during the year. 
you my check for the new insurance ; 
licy before this date ave * Metropolitan Life Insurance Company rT An hil . 
on r, be =o ad ‘het I d . oat bow Home Office Building JOHN R. HEGEMAN, President 
‘ver, been § Ss) i oO see 
to get any time to attend to my per- 
sonal affairs. Thank y for your per-. : : 
‘isteney ze Tics sg oe a cath a it would mean to you in your territory England Japan 
finally "got on in the class pete =a if every death claim that had been P * : Deaths Lives Deaths 
ink . . ‘lass thara : “ 63,46° 7,466 n 9 223 
belong ” — paid there had been on the income ; he Sper He} 9823 
; s x & plan. A check coming to a woman 65 16,754 10,917 40,089 11.803 
— Day t every month is the best advertisement /¢! ~“¢ j 11,737 28,286 11,780 
Age ay, oO 4 - 7 100 10,810 l ( 9 % 
b \ . 4 ce r¢ r i » A Ot 16,506 1,390 
Frank Confession the Philadelphia for We Mauenace you * se nave 0 13,290 7,813 7,110 5,090 
Good For agency of the check may come to her every month iG 1 2'020 1725 
the Soul Provide it Life a for forty years and during that period % 1,319 1,230 295 280 
a , — she will talk to hundreds of people ‘ ° . 
rrust, called 1 1 1 


again to see a prospect who said, as 
he looked up, “I simply can’t afford to 
tay out another dollar for insurance,” 


about the check she is receiving every 
month from the company and about 
the fact that she is free from trouble 


ays “Provident Notes.” To which Mr and —ee This — that — = 
Day replied, “Is that your answer after — = on territory fom ye oo 
a thorough canvass of yourself, and is each — aa Se = t 29 = 
t your honest conviction, or is it just ne - iy + odo ‘rom tne pay 
to put me off?” The prospect's answer eee we ne eee ee 
came slowly and thoughtfully: “Mr. ‘ a . 
Day, I think I was lying,” and the case Japan’s Life Business 
was written. oe aa (Continued from page 1) 
Sngland lap 
Whenever we give Ag | s ‘ ‘Death Lives it 
Frank Wesley real service to a jo 100,000 4 100,000 6 
On client, in the end |! 96,636 6 37 ¥3s ra 
Income Insurance it always means “2: aaa 54 <n 
profit, says Frank 30.... 192 6,377 K 
A. Wesley, general agent of the Colum- 35. —- 2a 
bian National Life. It is so in selling {2 "" 4 75 a 
a man income insurance. Think what “Ste 69.517 6,04 69,724 7,7¢ 





Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 
written by an American company. 

Having completed its 75th fiseal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


Tor terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 











Domestic and Foreign Results 
Domestic life insurance results are 
expressed as follows in 1,000 yen: 


Ire Claim Poli 

Yeu miums paid cies Amount 

Yen Yen Yen Yen 
26 6,523 1,288 645,115 
l W432 7,752 1,467 788,247 
1914 7,109 183 1,688 963,311 
, ' ) 10,067 1,862 1,085,042 
6 12,493 12,240 1,816 1,072,228 

FORKIGN LIFE BUSINESS 

N42 1,034 26,754 66,005 
4 5 754 4,143 51,881 
] ) 400 1,251 52,495 


State Insurance 
The State insurance project for the 
benetit of laborers was adopted by the 
Diet in 1915-1916 and was put in op- 
eration in 1916. The business is in 
charge of the post office Life and 
endowment policies are written. The 
insurable limits are from Y20 to Y250. 
Applicants from 12 to 60 years old 
ure accepted without medical examina- 
tion It is estimated that the average 
amount of insurance will be Y75 and 
the total number of insured will reach 
1,000,000 The post office will be 
granted as initial expense 6-1,000 of 
the insurance amount and 12-1,000 on 
account of advertising The employ 
er are under no obligation to pay 
premiums In May, 1917, total appli- 
cants numbered 316,558 
Progress and Situation 

Though insurance business after the 
Kkuropean system dates from about 
188] in Japan, it was with the pro- 
mulgation in 1890 of the Commercial 
Code that regular control of insurance 
business was first enacted In March, 
1899, was put in force the present 
code containing provisions about in- 
urance contracts, followed in 1900 by 
the law for insurance business and 
the control and supervision of such 
companie 

According to the latter law, insur- 
ance business capable of being under- 
taken either as a joint stock company 
or under the “mutual system” must 
have a capital of not less than 100,000 
yen A revised law was enforced in 
1913 Special regulations were en- 
acted in 1900 for the supervision of 
foreign insurance companies transact- 
ing business in Japan. 
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CRITICISING CONGRESSMEN 
Just at the time when the great busi- 
ness of made the most 
favorable impression the nation, 
the Government and its officials, by rea- 
son of outclassing every other industry 
in the number, volume and size of Lib 
erty Loan subscriptions the 
most distinguished and venerable of the 
fire insurance men of New York City 
wrote an letter to the daily 
pers, sharply commenting upon one of 





insurance has 


upon 


one of 


open pa- 


the leaders in Congress, particularly 
relative to the voting he did on war 
measures. While a man does not, and 


certainly should not surrender rights to 
individual opinions, either public or pri- 
when enters the insurance 
business, and while insurance 
not be held responsible for the public 
statements of persons who follow that 


vate, he 


should 


profession for a livelihood, at the same 
time it rather futile for an un- 
derwriter of prominence to make a 
political attack Congressman, 
and there are innumerable reasons why 
this type of criticism should be left to 
professional Of course, 
there are many insurance men who are 
active in politics. When their political 
affiliations are known their public com- 
ments are recognized in Washington for 
their worth, but generally speaking it 
is not for insurance men 
who are not in public life—to enter the 
newspaper this time and 
criticise public men, for actions which 
have nothing to do with the insurance 
business, and do not threaten it in any 
manner. 

And speaking of the Liberty Loan 
drive, the record made by the insurance 
interests was truly phenomenal. Hither 
through individual or corporate sub- 
seriptions, or through sales which in- 
surance men made, the insurance in- 
terests of the country are responsible 
for at least $600,000,000 of subscrip- 
tions. As was printed by The Eastern 
Underwriter last week the insurance 
interests in the metropolitan district, 
including The Prudential and the Mu- 
tual Benefit, subscribed for or sold 
bonds aggregating $370,000,000. In one 
day $120,000,000 in subscriptions were 
accounted for by life corporations in 
this district (and Newark) alone. 


seems 


upon a 


politicians. 


advisable 


arenas at 


THE LIABILITY ADJUSTER 

An that 
for wisdom, tact, and decision. 

body has facetiously described an 


adjuster’s job is one calls 
Some- 
ad- 
who stands between 


juster as “a man 


immediate wealth.” 
the 
ioned notion that an adjuster’s duty is 
getting 

What 
an adjuster really does is to see that 


a claimant and 


Many people still harbor old-fash 


to prevent any claimant from 


as much as he is entitled to. 
the claimant does not get twice or three 
And this 
works for benefit of 
the the the 


insurance company, especially in cases 


he is entitled to. 
the 
benefit: of 


times what 


out as often 


insured as for 
policyholder has neglected to 
limits. 


where a 


take out sufficiently high 


In the olden days before compensa- 
the 
number of ambulance-chasers and other 
liv- 
ing by following up employer's liability 


tion cleared atmosphere, a vast 


human sharks used to make their 


cases and encouraging the injured per- 


sons to bring exorbitant suits. Since 
that occupation has been taken away 
from them, they largely devote their 


thus 
causing a great increase in the number 
kinds of For in- 


energies to public liability cases, 
of certain claims. 
stance, there came to be so many stair- 
claims other landlord and 


case and 


tenant controversies in a certain part 
York City, that the 


companies were compelled to withdraw 


of New insurance 
their public liability business from that 


section. 


majority of the ambu- 
the bed-side of the 


By the time notice 


In the 
lance-chasers 


cases 
reach 
injured man first. 
has been served on the insurance com- 
pany and the adjuster has reached the 
scone, a dozen or more lawyers have 
called on the injured man and outlined 
to him the splendid possibilities of his 
claim. Imagine the mental attitude of 
the claimant when the adjuster appears 
on the scene. 

There is not only the danger of 
much, but of paying the wrong 


fre 


pay- 
ing too 
person. 
quently 


In compensation cases, it 
happens that 
forward 
positively that she is the widow of the 


several women 


will come and each = assert 


dead man. 
A prominent had a 


not so long ago in which the adjuster, 


company case 


by determining to get at the exact 
facts, saved the company thousands of 
dollars. The man who had been in- 


jured realized that he was going to die. 
He had been living with a woman who 
was not About two days be- 
he man expressed the 
desire to her, and did marry 
The woman claimed the compen- 
sation. 

The 


paid to 


his wife. 
died, the 
marry 


fore 
her. 
money might easily have been 
this woman had the ad- 
juster applied a little logic to the situ- 
ation. He found that the couple had 
been living together for several years 


not 


and he reasoned that they would surely 
been married had there 
some obstacle. Further in- 
quiry elicited the fact that the woman 
was already married to somebody else 


have sooner 


not been 


and that her rightful husband was liv- 
ing. 

Truth is a great thing, as the phil- 
osophers have frequently 
No false claim can stand 


observed. 
against it. 


Nothing more is required of any ad- 
juster than to get the -truth and let 
it take its way with the claimant. 


TIMID AMERICAN CAPITAL 


Why It Looks Indifferently Upon New 
Insurance Company Promotions 
Told Commissioners 


“Why Do American Capitalists Tight- 
iy Clasp Their Pocket-Books When Ap- 
proached to Put Money Into A New In 
surance Company,” might have been 
the title of a re-insurance hearing given 


by insurance commissioners at the As- 
tor on Wednesday afternoon. The 
commissioners want to help out the 


tight insurance market and are getting 
advice on the subject Franklin W. 
Kort, of the Eagle Fire, Newark, says 
Americans shy at fire insurance invest- 
ments because new companies find that 
retrocession facilities can’t be obtained 
sufficiently because of stringent regula- 
tions, much expense, and favoritism to 
foreign companies. Also a share of 
stock costs about $300 par. 


H. A. Smith, National; and O. B 
Ryon, National Board, gave the stock 
company angle more re-insurance fa- 
cilities wanted, but reserves should be 
properly credited to re-insurer. Her- 
man Hkern gave the mutuals’ view, and 


W. H. Hotchkiss the foreign companies’ 


side. The commissioners listened to 
the discussion for three hours, but 
hadn't made up their minds at the fin- 
ish. Upon closing Superintendent 
Phillips said: “We always get back to 
the fundamentals; a company must 


have sufficient cash. It’s the same old 
story. If you have sufficient security 
you can go to the bank and get money; 
if you haven’t you can’t.” 


WILLETT SUCCEEDS MACHONACHY 


Becomes Superintendent of Middle and 
Southern Departments of Fire- 
mens, Girard and Mechanics 


Henry |. Willett, who has been spe- 
cial agent of the Firemens, Girard and 
Mechanics in New Jersey and Pennsyl- 
vania, has been appointed superinten- 
dent of the middle and southern depart- 
nents of those companies succeeding 
J. G. Machonachy, who resigned re- 
cently to go with the Niagara Fire. The 
appointment is effective December 1. 

Mr. Willett was born in Kentucky 
and for several years was a local agent 


in that state, following which he was 
for seven years with. the old) Man- 
chester. He left the Manchester to 
go with the Federal and_= after 
the San Francisco fire he went with 
the Kagle, of New York, as head un- 
derwriter. Mr. Willett went from the 
Kagle to the Aachen & Munich eight 


years ago as special agent in New Jer- 
sey and Pennsylvania, going with the 
Kiremens in like capacity when the 
Aachen & Munich was taken over by 
the Government. 


OPEN CANADIAN OFFICE 

O'Keefe & Lynch, marine insurance 
brokers and adjusters, have recently 
opened branches at Montreal and Tor- 
onto. The Montreal office is under the 
management of Hector Campbell, for 
many years with Dale & Co. of that city, 
and the Toronto branch will be man- 
aged by D. H. Walkenshaw. 


Douglas L. Macaulay, son of T. B. 
Macaulay, president of the Sun Life, 
and an army lieutenant, has been made 


a member of the sub-committee on 
“Air Craft Design and Associated 
Aeronautic Problems,” Washington. 


Harold Peirce of Philadelphia, led all 
the other writers of the New York Life 
on September business. 


Hugh R. Loudon, L. & L. & G., has 
been elected president of the Fastern 
Tornado Association. 
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FREDERIC G. DUNHAM 


Frederic G. Dunham, attorney for the 
Association of Life Insurance Presi- 
dents, who has been appointed a cap- 
tain in the United States Army Serv- 
ice Corps, is on duty at Camp Upton 
and expects to sail soon for France. 
During his absence Frederic H. Calkins, 
a Well-known Philadelphia insurance 
lawyer, has been retained. Captain 
Dunham made his mark in insurance 
when with the New York State Insur- 
ance Department. He had charge of 
companies which were in process of 
liquidation, and what he did in this 
job attracted the most favorable a‘- 
tention, and led to his being made at- 


torney for the Life Presidents. He is 
young, a particularly hard worker, as 
conscientious and thorough as_ they 
make them, and his success in the 
army should be as sure as his rise in 
the world of law and business. 

* * oo 


Sergeant John Harlan Williams, son 
of Howard T. Williams, of Maury & 
Dennelly-Williams Co., agents of the 
Hartford and other companies in Balti- 
more, has sent to his father a citation 


order and a Croix de Guerre which he 
won in France. Twenty-one years old, 
John Williams volunteeved i March 
1917, in the 117th Treneh Mortar 
sattery which became a part of the 
Rainbow Division. He landed in France 
in October cf that year and fought 
through the battle of the Marne. The 


war cross was won in May, 1918. 
* x oa 

Joseph C. Murtaugh, formerly a clerk 
in the Home Office of the Hartford Fire, 
has returned from France a Lieu‘enant, 
and is now instructing officers at Camp 
Dix. 

& * . 

James F. Mohn, general manager of 
the Baltimore Life for the district about 
Allentown, Pa., is director of music in 
the Ocean Grove Holiness service. 

+” * ” 


William L. Wilkins, who died on Oc- 
tober 25th, from pneumonia, had many 
friends among the insurance fraternity. 
His activity in the fire insurance bus- 
iness began with the Western Insurance 
Company. Later he became associated 
with the Pittsburgh Underwriters as ex- 
aminer of the Western Department, and 
he recently severed this connection ‘o 
take a field position with the Marquette 
National Insurance Company. 


PRESIDENT OF A LIBRARY 
George 1o0dwin, accident under- 
writer of the Connecticut General, was 
elected president of the East Hartford 
Public Library last week. 
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Special Agent Writes 
on Farm Tractor Risks 





VIEWS OF WALTER O. ROBERTS 


Hartford Fire Special Says These Risks 
Furnish Good Opportunity for 
Agents 
That farmers can be convinced that 
they should insure farm tractors, and 
that there is good opportunity for 
agents in writing these risks is the 
opinion of Walter O. Roberts, Albany, 
N. Y., special agent of the Hartford, 
who has written an interesting article 
on the subject in the current issue of 
“The Hartford Agent.” These policies 
are simple to write and are reported 
through the department which under- 
writes the regulary automobile business. 

Mr. Roberts says in part: 

“There are about forty tractors favor- 
ed by the Government Farm Commis- 
sioners, all made in the United States, 
and ranging in price from eight hun- 
dred to two thousand dollars. At a re- 
cent demonstration, thirty-two tractors 
of different make were entered, and 
eighteen actually plowed during the 
afternoon. These machines represented 
both wheel and caterpillar types and 
were operated with success but for the 
possible criticism that they required 
considerable room in turning the plow 
as well as backing and getting it into 
position. 

“Of course on the farm there are many 
more uses for the tractor than the horse. 
It is also claimed that with the tractors 
larger acreage can be tilled with less 
men and equipment and at an actual 
cut in costs. 

What Causes Fires 

“There have been a number of tractor 
fires during the summer—about fifty per 
cent. being caused by the burning of a 
building in which the machine was 
stored at the time, and the remaining 
per cent. due to fire originating within 
the machines themselves -and in each 
case the loss has been practically total. 
When the building is on fire no man is 
favorably impressed with the idea of 
going in and starting a gasoline engine, 
and the writer is satisfied that the cause 
of the fires in field or on road has been 
inefficiency, the operation of the trac- 
ters having been left to farm help not 
familiar with the handling of automo- 
biles or engines. 

“Surely a farmer who invests in an 
outfit of this sort wants proper protec- 
tion from fire and transportation, and 
we believe that our agents can interest 
a much higher per cent. of tractor own- 
evs in the carrying of this class of in- 
surance, if they will devote more time 
to it.” 





Floyd R. Du Bois, O. E. Lane, Willard 
S. Brown, Robert Van Iderstine and 
C. V. Meserole Named 


A large organization has been built 
up to canvass the industries of New York 
City for contributions by employer and 
employee to the United War Work 
Campaign, beginning November 11, 
when the Y. M. C. A., Knights of Col- 
umbus and other war relief organiza- 
tions will begin a single co-operative ef- 
fort to finance their program for the 
health, comfort and enjoyment of Amer- 
ican soldiers and sailors. Judge Elbert 
H. Gary is chairman of the Industries 
Division of the campaign, and five prom- 
inent men in the William street dis- 
trict have been chosen ito head five divi- 
sion of the twenty divisions. They are 
Floyd R. Du Bois, of Frank & Du Bois, 
who did splended work for the brokers 
in the Red Cross drive; Willard S. 
Brown, head of Willard S. Brown & Co.; 
Robert Van Iderstine, prominent re-in- 
surance man; O. E. Lane, president of 
the Niagara Fire; and C. V. Meserole, 
president of the Pacific Fire. 


Van tIderstine to Handle’ Insurance 
Group 


The groups in Mr. Van Iderstine’s 
division include insurance, Maritime Ex- 
change, real estate, public accounting, 
export and import shipping. Mr. Du 
Bois’ group includes builders, shorers, 
and hoisters, shoe industry, warehouses, 
state government employes. Mr. Lane's 
groups include china, glassware, hotels, 
restaurants, machine tools and railroad 
supplies. M>. Meserole’s includes the 
music trades, brewers and Federal Gov- 
ernment employes. Mr. Brown's in- 
cludes laundries, dyers, express com- 
panies, ice and coal companies, and New 
York Produce Exchange 


RE-ORGANIZE RHODE ISLAND 


Agents Hold First Meeting There in 
Sixteen Months—Forty-six 
Attend 





The Rhode Island Association of In- 
surance Agents is again on the map. For 
sixteen months there had not been a 
meeting, but agents finally got together 
and he!d a live session, and from now ona 
the association will grow. F. C. Parson- 
age, of Newport, was re-elected presi- 
dent, and T. F. Freeman, Providence, 
secretary C€. S. S. Miller, secretary 
of the National Association, was one of 
the speakers. 








NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 








INSURANCE COMPANY 


OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLIC YHOLDERS 


$4,180,193.36 


LINES WRITTEN 


FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 


AKTNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 
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WILLIAM H. KENZEL CO. 
FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 


FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. L. 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
IMPERIAL ASSURANCE COMPANY OF NEW YORK 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 


Representing at 154 Montague St., Brooklyn 


LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
PENNSYLVANIA FIRE INS. CO. (Suburban) 



















CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Ine. 1870 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Tne 
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Assets eee em hy Assets ...........$357,318.58 
eS 230,513.29 Reserve ......... 54,256.92 
Capital ...........300,000.00 er eer 200,000.00 
Surplus .......... 63,479.83 PEE: ivewues 96,379.07 







OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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Taxation Methods 
To Be Simplified 


MEETINGS HELD IN WASHINGTON 


Flat Levy on Premium Income Sought 
in Place of Present Unsatisfactory 
System 

Plans to do away with the present 
complicated method of arriving at the 
Federal taxes to be paid by fire and 
casualty companies are being worked 
out between representatives of the car 
riers and the revenue officials in Wash 
ington 

A flat tax on gross premium income 
is what is sought in lieu of all the im 
posts now enacted under the various 
clauses of the revenue act Inasmuch 
aus nobody knows just what the war 
revenue act means a change to the sim 
ple method of taxing premium income 
would be welcome, 

There is not much time in which to 
come to a decision of this matter. Al 
most all the carriers favor a flat tax 
of 1% per cent. as opposed to a slid- 
ing scale of 1% per cent. for fire, 2 
per cent. for fidelity and surety and 
casualty 14% per cent. 

Originated With Fire Interests 

Last Saturday a meeting was held in 
New York, attended by twenty-five rep- 
resentatives of fire, casualty and surety 
companies, The proposed tax plans 
have been under consideration for some 
time by the fire companies and the 
casualty companies’ views were sough 
at the meeting Saturday Their ideas 
coincide with those of the fire com 
panies. 

May Be $20,000,000 

J. H. Doyle of the National Board 
represents the fire companies; F. Rob- 
ertson Jones of the Workmen's Com 
pensation Publicity Bureau, the cas- 
ualty companies and R. R. Gilkey of 
the Surety Association of America the 
surety underwriters. These gentlemen 
spent most of the week in Washington. 

The tax on the companies will be 
double what it was last year. The 
Government knows how much it wishes 
to collect:from the insurance interests, 
but there remains the work of appor- 
tioning this amount (believed to be 
about $20,000,000) among the companies 
and arriving upon the simplest possible 
method of computing and collecting it. 
The proposed plan would relieve the 
companies of much laborious and = ex- 
pensive preparation of statements. 


LOUIS C. KRAUTHOFF DEAD 


Chief Council for the War Risk Bureau 
and Trustee of American 
Surety Company 


Louis C, Krauthoff, chief council for 
the United States War Risk Insurance 
Bureau, a trustee of the American Sure- 
ty Co., and for more than a decade 
one of New Yorks leading corporation 
lawyer, died this week of pneumonia in 
his apartment at the Hotel Plaza. Mr. 
Krauthoff was stricken with apoplexy 
in Washingtor two weeks ago, due to 
overwork in connection with his duties 
for the War Risk Insurance Bureau. He 
had been chief council of the bureau 
ever since America’s entrance into the 
war. 

Mr. Krautho"f originally formed the 
Central Leather Company, which was 
afterward controlled by Mr. Armour, 
and Mr. Krauthoff was a director of 
this company as well as its council at 
the time of his death. 


Thomas Hewes, son of M. L. Hewes, 
president of the Standard Fire, who 
has been connected with the ordnance 
department in Bridgeport has been 
transferred to the artillery branch at 
Camp Taylor, Ky. 
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TAMES FH. BREWSTER, Mer 
Hartford, Conn. 
A Broad Underwriting Service to Agents 
Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, etc. 
Works in Harmony with American Agency Principles and Practices 


HENRY J. HOUGE, J. H. VREELAND 
Assistant Secretaries 
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companie 0 e Oper. ll tl tk: jj { 1 
: : , the stock; in fact, he has tix 
country. The particular amendment had “ ee ' b ' oh rs val 
: . utl Itv now a my ¢ nat | 
reference to ‘he taking over by the ALhOt HOW RS tO ock that he 
(: i f har ; nemy owned can get hold of in this country 
ustodlian 0 sare ( el 4 W Ede Mr. F 13, 
pes ; : ir. Frelinghuysen If he can make a 
companies. The debate in part } owen dalive , ? 
Mr. Frelinghuysen Vir. President, 1 Mr. (nde 
should like to ask the chairman of the liverv: but of course a large amount 
committee whether this amendment will f that stock is owned bv alien enemie 
permit the Alien Property Custodian tO) jy Germany, and the certificates are 
take the assets of the German insurance  jpeype 
companies which have been placed in treating Enemies Abroad, Same as En 
his custody and reincorporate them into emies at Home 
another corporation for the transaction Ve. Underweed. There is no reason 


wood. Tf he can make a de 
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living in the United States and not be 
just as drastic In our methods as to 
alien enemies living in Germany. That 

all there is in this proposition. We 
have already passed a law that affects 
the alien enemy who lives here, whom 
we can pui our hands on, but the man 
who has got a gun in his hands on the 
other side is getting off. 

Mr. Frelinghuysen. But you can pro 
vide that the stock shall be sold to 
American citizens. 

Mr. Underwood. This is only an 
amendment to that act. All of these 
provisions are already in the other act. 
It does not change the terms. The Sen- 
ator remembers the amendment that he 
was largely responsible for having 
placed in the original act. That applies 
to this amendment just as well as it 
does to that act 

Mr. Frelinghuysen. The only thing 
that | am trying to ascertain is whether 
the Alien Property Custodian antici- 
pates, or has anticipated at some future 
time, takine the assets of these Ger- 
man insurance companies and starting a 
Government insurance company. All I 
want to be assured of is that there is 
no hidden language in this amendment 
which will permit him to do that, for I 
im opposed to Government insurance, 
Ass urance From Senator Underwood 

Mi. Underwood. I can say to the Sen- 
ator that I do not know what the pur 
pores of the Alien Property Custodian 


Neb the 











of business by and through his autho in the v id why we should pa a bill 
ity? that affects the vight alice enemic 
Mr. Underwood. This amendment doc 
not touch that quesiion. There are only , sales 
two features embraced in the amend fide} 5) ie |e Fm) |e Fe a 
ment. It does not broaden the powe ba al 
of the act, but makes the act workable = eee] 
on two questions that were not covered | aw} je) 
by the original legislation ard 
Gne is the question of shares of st (SJ Sd) 
The present Jaw is amply sufficient to ta cs) 
allow the Alien Property Custodian to t 
sell the shaves of stock owned b mn ee * BO) Le 
alien enemy in his actual possession. O1 ta 
course, they can be obtaine:| from the LJ (NATIONALUNION 
alien enemy in this country who owns gt Fire INSURANCE Co. 
the stock, and it has been done, but ~~ 4 has oreneenn te r) 
- where the alien enemy lives in Germany 2 a oe. * 
and has stock which would be kept in aA 
Germany, the original law was not broad : 
encugh to allow him to sell the stocl a) 
certificate without having actual! po a 
cession of it. This allows him to Ceo 
the stock certificate, notwithstanding a) 
the fact that they have not the : 
actual possession. That as far as if z 
3 on that feature. a 
The othe proposition of the ame 
ment relates to patent 
Mr. Frelinghuysen Mr. President, | 
quite agree with the Senator from Ala 
bama, so far as the control of the alier LS 
enemy propert by the Alien Propert a 
Custodian is concerned, but what I 
interested in 1s thi It has been ted | 4 
and IT understand that in the othe 
House an amendment was introduced 


provision thot th 


containing such 


ations and operate them as Go 


i Enlisting with the 


corporations; in other words, as Govern 

cmecaien Cateriiicamentnent ro. ga Seat action, the kind youll 
viding for the transfer of tie shary because it satisfies. 

these companie where th nN ( a 


the stock has been owned by 
citizens if a majoril ) 
transferred to the Alien Property Custo 
dian or otherwise, does not that mean 
that the International Trust Co., and 


several insurance companie can be 
taken over by the Alien Property Custo- 
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may be; I know nothing about that; but 
I can assure the Senator that there is no 
language in this amendment that will 
authorize that to be carried out. That 
is as far as I can go 

The Presiding Officer (Mr. McKellar 
in the chair). Without objection, the 
amendment is agreed to 

The reading of the bill wa resumed 


LYON SUCCEEDS MOORE 


Former Secretary of New Jersey With 
Insurance Company of North 
America In Albany 


George FE. Lyon, special agent of the 
Alliance, is to become special agent 
of the Insurance Company of North 
America, with headquarters in Albany, 
succeeding Robert H. Moore. former 
president of the Albany Field Club, 
who has gone with the Concordia 

Mr. Lyon was at one time secretary 
of the New Jersey Fire, his experience 
in fire insurance having extended over 
a long period. 


NO WHISKEY SETTLEMENT 


Value of Liquor Destroyed at Owens 
boro, Kentucky, Distillery Fire 
in Question 


Not since the Louisville whiskey los 
committee visited New York abent 
three weeks ago has anything definite 
been accomplished toward settling the 
claims on the Green River distillery 
loss at Owensboro, Ky Seventy five 
to eighty per cent. of the loss is on 
whiskey, of which there was 43,000 bar 
rels destroyed The value of the 
whiskey at the time of the fire has 
not yet been agreed upon between the 
wdjusters and the representatives of 
the assured. 


NORTH BRANCH PROMOTIONS 


Secretary Amos Bloom Made Vice- presi- 
dent of Two Companies—Suc- 
ceeded by G. R. Dette 


Amos Bloom, who has been secretary 
of the North Branch Insurance Co., of 
Sunbury, Pa., and of the City Insurance 
Co., of Pittsburgh, has been elected vice 
president of the two companies 

At the meeting of the boards of the 
North Branch and City last week G. R 
Detie, who has been manager of the 
Pittsburgh branch office of the com 
nanies was elected secretary succeeding 
Mr. Bloom. Other promotions which were 
made eYective at the same time are G 
!,. Oplinger, as assistant secretary; E 
P. Sones, as assistant treasurer; C. D 
King, as auditor; and C. W. Voellger as 
superintendent of agents 


DEATH OF GILBERT W. TAYLOR. 

Gilbert W. Taylor, a marine insurance 
broker, at 15 William street, died at his 
home in Glen Ridge, N. J., last week 
Mr. Taylor was one of the best known 
marine insurance men in New York 
having been in the business for forty 
vears His early experience was with 
talli Brothers, and later with Willcox, 
Peck & Hughes, going into marine in- 
surance business for himself about ten 
years ago He was fiftv-seven years of 
age, is survived by a widow, one daugh 
ter and two sons, both of the latter be 
ing in the service. 
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Fight Expected On 
Automobile Agencies 


ANNUAL CONFERENCE MEETING 
Flimivation of Many General Agents 
and Excepted Cities Sought in Plan 
to be Submitted 


Automobile Un 
meets in (hi 
there is every rea 


National 


Conference 


When the 
derwrite: 
cago, November 15 
eon to believe that the sessions will 
be more than usually lively. The ques 
tions now uppermost in the minds of 
automobile underwriters are an agency 
rule for the whole country—4df such a 
thing be possible -and a standard form 
of policy 

The first subject involves the intri 
cate and delicate commission feature 
Briefiy. the rule that will be submitted 
at the meeting will seek to eliminate 
general agents wherever they are not 
absolutely needed, without deranging a 
company’s whole scheme of doing busi 
ness. In certain large cities the sub 


ject of commissions will be left to lo 
cal jurisdictions but in other territory 
a moderate scale of commissions will 


be proposed. 
Favored in West 

While at a glance it may look as 
though it were impossible to” bring 
about the adoption of an agency rule 
which shall be acceptable generally 
throughout the country, it is significant 
that in Western territory, where the 
companies would be most affected by 
the proposed changes, the sentiment in 
favor of a new alignment of agency or- 
ganization is the strongest. The rem 
éedial measures proposed are directly 
ihe opposite of those resorted to some 
time ago in the Kastern field. Then 
commissions were leveled upward, 
agency lines obliterated and the num 
ber of excepted territories multiplied. 
This plan was at best of a temporary 
character. It is proving expensive and 
a decided effort is to be expected at the 
Chicago meeting to bring about move 
moderate commissions 

Objects of Standardization 

tegarding the ‘proposed standard 
form of fire and theft policy, the New 
York Department has for a long time 
been seeking the adoption of such an 
instrument the principal objects beine 
similar to those sought in the standard 
fire policy; the publie would be pro 
tected, claim adjustments simplified, 
court decisions would be of more value 
as precedents and there would be less 
excuse for variations in rates. 

Generally speaking the companies 
would welcome uniformity for a num 
ber of reasons. The insurance depart 
ment wishes a form submitted for con 
sideration at the mid-winter conference 
of commissioners in New York in De 
cember, At the Chicago meeting, which 
is the annual meeting of the Confer 
ence, plans for drafting the proposed 
contract will be discussed. 


Charles Brewster, son of J. N. S. 
Brewster, has resigned from J. N. S. 
Brewster & Co., Inc., and has been ap 
pointed office manager of Squire & 
Co., Ine. 


ENTERED CANADA IN 1821 


Insurance Co. Makes’ Public 
Interesting Historic Letter 
Appointing an Agent 


Aetna 


In looking over some of the old ree 
rds: of the Aeina recently, the Com 
pony discovered a copy of the original 
etter appointing the first agency of the 
Company in Canada, December 22, 1821. 


The report of the Superintendent of 


Insurance would indicate that the Aetna 
Insurance Company was the second 
to be admitted to Canada, the first one 
being an Knglish Company. The ietter 
reads as follows: 








\i Abijah Bigelow 
1 add 1 Ww ( a letter red 
y Mr Ward W boride m Mr icol 
DeWitt re from it ntents that M1 
DeWitt has co 1 1 th you upon thie ib 
ject of an agency for the Aetna Ins, Co. of 
this place, and upon the ipposition that the 
tment would be agreeable to you. I have 
ire herewith to send you a commis 
t ther nece ur locuments must le 
! led y private ini for which I 
I shall have i portunity via Boston 
t week & ial done hundred Blan 
1 igned = J er Ps & Secy & 
caled with the seal of the office, a letter of 
iustructions, copie of policies, and advertise 
ments Mr. DeWitt remarks that he thinks 
ligher premium ire now paid in Montreal 
than our proposals demand, if so it may not 
x” best to use the advertisements sent, but 
vhether you do or do not use them you will 
if you think proper advertise your Agency 
the New paper—By our printed letter of 
mostriet you will perceive that you are 
limited not to take a= risk exceeding — five 
th and dollar By this you will consider 
rself authori | to take risks of any amt 
not ceeding $10,000 The printed letter also 
limit your commission to two and a half pr 
et. instead of which 5 pr t vill be allowed 
md pad 1 ll er ; ious th Jirector 
ive t | luisine wre 4 © pont f pru 
| they w to | Dp mistantly in vi 
1 it ever t ndanger the existence ft 
Company y risking t nuch exposed to a 
aAweepin fire We know indeed a whole 
it ma niflavrated it such a contingency 
too remote to be caleulated upon, while 
y le treet ind quar al » often ce 
1 t might with propriety be deemed 
folly in us to risk our whole or a major part 
our capital pon them We wish returns 
hy mail though the postage will be consider 
alle 1 few day delay will afford a 
te ind convenient private conveyanec 
I will thank you to remark to Mr. DeWitt 
that upon the recommendation of Mr. Wood 
bridge when he returned from Montreal last 
cason the office concluded to appoint him the 
rent which would long sinee have been done 
iad oa opportunity to ford the papers been 
known to me 
TRI-STATE MEETING 
The meeting of the Massachusetts 


Association of Insurance Agents, sched- 
uled for November 13, in Worcester, 
will really be a tri-state meeting, as 
agents from Providence, Waterbury and 
several other cities outside of Massachu 
setts are to be invited An interesting 
program will be arranged. 


WESTERN 


ASSURANCE CO. 
OF TORONTO, CANADA 


States from 1874 to 1917, 





DIE Gcnitiehasckmiaccanes 43,294,154.63 
Fire, Marine, Explosion 
and Tornado Insurance 


UNITED STATES BRANCH 
January 1, 1918 
cin iaiensbwakennteeenaes $4,194,579.34 
1,667,691.69 


Assets 
Surplus in United States...... 
Total Losses Paid in United 

WwW. B. MEIKLE, President 











A“TNA (FIRE) 


HARTFORD, CONN., U.S.A. 


—_ Choose your company with regard 
to record in past conflagrations and 
present loss paying ability. 

















What is Worth Owning 
is Worth Insuring 


And in these days of War with all its 
possibilities for loss, property is more 
worth owning than ever. War prices 
make repairs and replacements more 
costly in case of fire. 








Adequate Insurance is a necessity today. 


“AMERICA FORE” 
American companies are second to none in strength, management, service 


The 


FIDELITY-PHENIX FIRE 
INSURANCE COMPANY OF NEW YORK 


A STRONG, RELIABLE 

AMERICAN COMPANY 
eR ee eee eT eee $2,500,000.00 

HENRY EVANS, President 
Managing Branch Offices: 


CHICAGO, MONTREAL 
SAN FRANCISCO 


and reliability. 


Cash Capital 


Home Office 


80 MAIDEN LANE 
NEW YORK 




















Conservative -- 





tit HUMBOLDT Pi RSURANGE co. 
ound -- 
Statement January 1, 1918 


Progressive 


AMERICAN MERCHANT MARINE 


INSURANCE COMPANY 


AT 


THE CENTRE OF MARINE INSURANCE 
IN THE UNITED STATES 
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—_ ASSETS $950,505.65 LIABILITIES 

ENS vc ccc cccevccccceceseecs x \ | ER re Ra, eee $ 300,000.00 

Stock a Tae aides 

Real “eotate — Restos Ss see ies Seno Unadjusted Losses .............. 93,290.82 

Cash in Office and Banks....... PRES | | MOSSE VE ao cicsccnccccsicssccesoeses 1,024,694.02 ADE OBINSON 0 INC 

Interest Due and Accrued...... 16,915.50 || Other Liabilities ................ 28,500.00 ¥ ‘ 

hquane Seuineie 0 enn tette || Met Garglue ...........ccecceseee 304,131.20 ~ 

Corccccccesccoce y \e | 
Collateral Loans ................ 32,643.75 | | MANAGERS we oD 
i pga Due from 858.57 |] 7 . 
Cr COMPANIeS .......cceeees . } | M . ° 

sitmmmees | ———— erchant Marine House / 
$1,750,616.04 | | $1,750, 616.04 New York City 


A. H. TRIMBLE, President illi 
EDWARD HEER, Vice-Pres. & Secy. F. W. SCHRATZ, Asst. Secy. wae ieee ont Cremer Ginest = 
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Declare Foreigners _ Se Aenean Oe INSURANCE CO. LTD. 
| Hinder Co-operation Will be Made at ‘Annual Dance at Palm THE YORKSHIRE OF YORK, ENG iL AND 








= Garden On November 1—Other FIRE, LIGHTNING, SPRINKLER LEAK Established 18: 
NCURES r re SIN EGG Plans for Affair ‘ 4) LIGHTNING, \KLE AGE, AUTOMOBIL E, WAR 
FIGURES ON JAPAN S BUSINESS eee AND EXPLOSION INSURANCE 
Trophies will be presented to the win- U. S. BRANCH 


. pom x te; . . . FRANK & DUBOLS, t ted States Managers ERNEST B. BOYID. Unde riting aceite 
panies Troublesom res teams of the Ineurance League at “4 = anadpe age eebe : lerwriting Manager 
Risks—Growth its annual dance which will be held at ‘ gre cinta aie 
2 > : < a New York Life Insurance & Trust Co., U. S. Trustee, No. 52 Wall St., New York 
= the Palm Garden on November 1. The DEPARTMENT MANAGERS—METROPOLITAN, Willard S. Brown & Co.. New \ rk, 
Under their skins a goodly propor- teams which are to participate in the N. Y.; CARODLINA-VIRGIENTA, Harry R. Bush, Greensboro, N. C.; SOUTHEASTERN 
tion of fire insurance men are about awards ave the Continental, Niagara Ls : ge ae Ga.; LOUISIANA and MISSISSIMPI, Jas. B. Ross, New 
“ae : rleims, as } COAS s ohn stor n ¢ . ‘ 
the same, whether they work under and O.G. Orr & Co., which finished first, eles Wied ma ‘one ee Law San Francisco, Cal.; MeClure Kelly and 
the influences of an Eastern or a_ second and third respectively. 
Western civilization. Japan experi- A feature of the annual dance will be 
ences rate cutting, non-observance of the dedication of the League’s Service 


conference rules in spite of unhealed Flag, which now has thirty-six stars Caledonian Insurance Co. of Scotland 


wounds caused by heavy losses and The dedication will be made by William 


Hard to Maintain Rates—New Com- 



































other ills. F. Stanz, president of the League. ie cee caper ED 1805 
Since 1909 the five leading Japan- rHE OLDEST SCOTTISH INSURANCE OFFICE” 
ese fire companies, Meiji, Nippon, en. © ’ UNITED STATES HEAD wPIOCR 
4 Tokyo, Yokohama and Kyodo, discon- ELECT RIPPEL PRESIDENT ‘sledenis ro opiryons aEAD OF! aC E ; 
4 tinued competitive rates afier having The board of directors of the New ; Ca edonian Building, 90-52 Pine Street, New York 
to pay for the loss in 1907 of 12,390 Jersey Insurance Co., on Monday. CHAS. H. POST, U.S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mer. 
ts houses at Hakodate. Claims amounted elected J. Rippel, who is a prominent NEW YORK CITY RIOR 
re to 2,544,925 yen. At Osaka, in 1909, Newark Fehon as president of the com- " : ee a Y O! Fi¢ E 5 
os 11,368 houses were destroyed, with a pany, succeeding the late George A. Golden Hill Building, 59 John Street, New York 
re loss of 5,187,212 yen. By mutual agree- Viehmann. 
ment the companies advanced rates. 
Hard to Keep Together 
y. In 1911—a new agreement provid- F. H. HAWLEY, Pres. ORGANIZED 1848 W. E. HAINES, Secy. 
ing a conventional premium rate was "7 
ce concluded by the five Tokyo, and one Ohi Old d N ¢ 
Kobe, companies. These rates’ in ypc lo’s est all trongest ompany 
Tokyo are expressed in percentage: ‘ 
~ Wend Pecnret Net Surplus’ Over $1,293,741.00 
ill First-class district , F 50 20 25 
K a ag oo ia 20 27 AN AGENTS COMPANY 
urd-class district .* (") §-.35 
Special. ee er ‘ 1.30 1.50 30-31% 


The tariff is not always observed 
strictly, owing to competition of for- 
eign and new companies which keep 
aloof from the convention. The re- 
0 peated attempts made since 1914 have 
been abortive. 

Growth of Business 
Domestic fire insurance results are 


FE. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey and New York 














5: given as follows in 1,000 yen: 
{ Pre Claims Poli 
ao: Me eg JAMES J. BOLAND COMPANY, I 

1912 8,783 23 67% 
; pics haw EA Be a ' NY, Ine. 
— men See ae a8 2.110736 GENERAL AGENTS 

FOREIGN FIRE Bl SINESS 

: Mi Bae Sn rman gOS HOME OFFICE 68 WILLIAM STREET 
“ a ‘Tiles aediies dal ties SCRANTON, PA. — NEW YORK CITY, N. Y. 


Carriage, fidelity, engine and boiler, 
conscription, accident and automobile 
insurance are also written. Between NEW YORK NATIONAL INS. Co. 
1915 and 1916 the automobile premiums 
ie sik a eek cee oe THE COLUMBIAN NATIONAL FIRE INS.CO. MONTANA FIRE INS. CO. 
20, anc e ‘ tli Ss 
¥23,000 to Y26,517,000. <A yen is fifty 
cents. 























Over $155,000,000.00 


Losses Paid in the United States 


San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


Liverpool 

and Fondon 
ano Globe 

Insurance Zo, 


CIMICED 









HENRY W. EATON, Manager 

HUGH R. LOUDON, Deputy Manager 
J. B. KREMER, Asst. Deputy Manager 
T. A. WEED, Agency Superintendent 


. S. Cash — Dec. 31, 1917 $16,153,068.57 
et - - 4,793,978.55 
Losses Paid by Chicago Fire, 1871 3,239,491.00 
Losses Paid by Boston Fire, 1872 1,427,290.00 
Losses Paid by Baltimore Fire, 

1904 - - - - - 1,051,543.00 





NEW YORK OFFICE 
80 William Street 











JONES, LAUNT & BARRETT, Inc., GENERAL AGENTS 


Head Offices: 
411-13 Walnut Street, PHILADELPHIA, PA. 


We can offer to Agents and Brokers special facilities on surplus lines 
throughout the United States and Canada. 
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MARINE DEPARTMENT _| AMERICAN EQUITABLE ASSURANCE CO. 


OF NEW YORK 
H CAPITAL AND SURPLUS $1,000,000 








eoncaneneenty 











Suvutanaveaanens erent saensieineiy srssneomnsetontennemnett C, 

Marine Future For comin dhat iy the oe te contents ots 

Domestic Companies (vrited states manssers ayd brokers ine EQUITABLE UNDERWRITERS or NEW YORK 
wor or ditional faclty bt “her. com SURPLUS $793,852.75 


OUTLINED BY WADE ROBINSON }ited efforts have not | 











brought results 
even of the name, and they 
long as the demand is so great 


Shows Situation Warrants Additional 4": and underwriters can sit comfor Marine and War Risk Insurance 





y anie ‘ntering .j = » business on their own terms, t t i 
Companies Entering Field—More oii trouble incidental to estat for Losses made PAYABLE in all parts of the world 
: Profitabie Than Fire cin agency. 





Underwriters and banks in England unc C R EBERT & CO | 
. P stand he jalue of co-operation Many ne 
The future of American companies een of English bank ae were Pr cian Ri ° ° °9 nc. 

in marine insurance is outlined as fol- of mare Dearne commen, a and MARINE MANAGERS PHONE 263-264 BROAD 
lows by Wade Robinson, president of ‘rough skitiul co-nmeration infiuence insur ‘ P 

Wade Robinson & Co., Inc. marine fy. () Viglish companies oo og Pe 48 BEAVER STREET, NEW YORK 
underwriters of the American Merchant vious and simple. The result of co-operat 
















































- a “or P aieet | , fais 
Ma:ine and United British, in a pam- ect. —, and unde the ters is tai 
‘ ‘ ‘ : al afl: shown yy CONACITIONS prevallitiz if connect)o ———— —— 
phlet which is being distributed: ih mastaa Ananekhes of Aminiicin <a bol — — 

Marine insurance is more profitable than fire ton exports Premiums paid during 1916 were | 
insurance over $5,000,000 and insurance was effected 1 } 

Since the establishment of the New York COMPERICS of various nictionalitic sa foll | Cc 
Stute Insurance Department in 1859, 169 joint English, 72.6 per cent.; Japanese, per cent | ry | 
stock fire insurance companies have failed ot American, 22.4 per cent ° , ® | 
retired The same _ process is followed whenever | iH 

During the same period only 12 New York possible in all lines of trade It is a nat 1 NC ORPORA f ED il 
narine companies, both joint stoc h and mutual, and legitimate use of clean inthuence nel | } 
iave retired and no joint stock New York ma worthy of emulation by American capital If i | 
rine company has retired or failed since 18%, eerrectly applied by American capital th | | 56 Beaver Street New York 

years io. method would undoubtedly greatly accelerate | oo = 
It is the duty of American capital—partic the demand for American marine insurance | | 
— » _ . 7" AyeyY 

larly American Fire Insurance capital—to ex facility, and American marine insurance com | | MANA GERS MARINE DEPARTMENT 
tend ample insurance facility to American com panies so favored would he positively assured : : eC sk aa Ss || 
nerce and American ship owners, of a steady ®-w of good business to supple | American Insurance Co., of Newark, N. J. i} 

Phere wre many other reasons why American ment their independent efforts | Firemen’s Insurance Co., of Newark, N. J. 
ot M oe hy Companies should enter the field — Phe ease with which capital can enter || Glens Falls Insurance Co., of Glens Falls, N. Y. 

0 arin nsurance, . ant .: ‘ _—s r 
At present, the one real world market for pores tg aan aa field reg a age = . , i} Hanover Fire Insurance Co., of New York, N. Y. | 
‘ ‘ ty oO muke 1 easy oO induce 1 Oo do , 
Marine Insurance is England, Lloyds London | ' | a pee tounen HT 
. t it h; not dor so is probably due to { ’ | 
and many English companies combined pro Ixnle oll eel FP mes ad #s pricy ; Initic dd MARINE A GENTS | { 

ide a facility that is overwhelmingly greater on : : os a ' , : ‘s ‘ r 
ee the comtined. Sneliity of the sest of the = to a dearth of menenene — t. because {| Globe & Rutgers Fire Insurance Co., of New York, N. Y. Hy ‘ 
vishede . . . where experience is lacking, ski must also | 
world. American Marine Insurance facility is , , 

R nt. Capital t d, and right! | | r 
nore foreign than American, Se i EE eb: adams demas MARINE AND WAR RISK INSURANCE | 

For such lines as cannot be placed in com Given le . ' ie ih! ( 

' n adequate management, the opportur ‘ P 
panies wepresented in New York, Lloyds Lon- gi otal in marine insurance in Aneeean Losses made payable in all parts of the World | 
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Influenza Claims 
Numerous But Small 


SIGNS THAT WORST HAS PASSED 


Waiting Period in Industrial Contracts 
May Cut Many Losses—Pneumonia 
Most Dreaded 


While the so called Spanish influenza 
is eating into the profits of the health 
insurance companies, they can at least 
derive consolation from the advertising 
the business is receiving ‘hrough the 
unprecedented number of small claims 
that are now being paid. There is no 
better advertises for any business than 
a satisfied client. Some offices report 
an increase of from 200 to 300 per cent. 
in the number of claims in this depart 
ment The manner in which they are 
ettled will have much to do with the 
opinion thousands of policyholders will 
retain for many years regarding this 
class of insurance, which perhaps more 
than most any other has been hampered 
in its progress by the inadvised use of 
restrictive clauses inserted in order that 
policies may be sold at a rate too low to 
provide the class of protection the 
public really wishes and too often be 
lieves it has. 

Pneumonia Cases Costly 


While the number of claims is large 
the amounts are as a rule, small The 
disease either kills quickly or the patient 


hort duration 
the ones that 
In the commercial 


uffers a disability of but 
The pneumonia causes are 
cost the real mone. 
branch of the busine the policies gen 
erally provide for payment for disability 
from the first day of illne There are 
some, however, which are hedged about 
with a waiting period a week or so. 
The helder of these will he 
generally disappointed and their chagrin 
will not help the business. The others 
will make good mouterial for additional 
prospects ameng their friends 
Claims Cut Down 
In the monthly payment business the 
policies more generally provide for a 
waiting period of from one week to fil 
teen days. As most of the illnesses from 


of 


policie 


this “influenza” are of short duration, it 
is likely that undey fifty per cent. of 
these policies there would be no valid 
claim. 


The casualty men are inclined to the 
view that it is the life companies which 
will lose by this epidemic They get 
the real losses. 


From company experience it would 
appear that the claims first began to 
arrive from New England points. From 


there the spread of the disease was 
noticeable traveling down the seaboard 
and through the Middle Atlantic section 
New England claims are now said to 
he lighter, indicating that the crest of 
the epidemic has passed there 
Taken all in all managers generally 
are not alarmed by .the inroads the 
enidemic has er may make upon their 
The industrial branches 
doubt receiving by far the 
number of claims, but a3 many 
of these policies furnish incomnple‘e nro 
tection at a verv low rate, and hesides, 
the amount of the claims are small, in 
the main. the results financially are no* 
likely to be 


treasurie 
are no 


greater 


excessive 


BACK FROM THE FRONT 

KE. J. Jordan. who wa 
the London & Lancashire 
Milwaukee, has returned f 
in France He j 
"ft and wears 


adiuste~ for 
Indemnity at 
ym the front 
new a firet lieufen 
agold strine. lieutenant 

: tructor in one 
of the training camp 


Lieut 
erly 


tayvmond P. Wheeler, form 
with the Travelers. has qualified 
as instructor at the Small Arms Firing 
School at Camp Perry, O 


——. 


Would Boost Benefits 
For Crippled Men 


FEDERAL THRUST AT INSURANCE 


Labor Statistics Official Wants Larger 
Compensation Benefits and More 
State Hospitals 


The problem of the handicapped man 
in industry has been taken up by Carl 
Hookstadt, of the United States Bureau 
of Labor Statistics. He outlines the 
actual industrial problem, as disclosed 
by several intensive investigations con 
fronting workmen permanently injured 
in industry, to analyze the cause of the 
various cause factors entering into this 
problem, and to offer certain remedial 
suggestions. The statements are based 
chiefly upon a study of industrial crip 
ples in Massachusetts, supplemented 
by similar investigations in California 


and Wisconsin. 
Problems Presented 
The economic problems resulting 


from the permanent disabilities are in 
dicated by (1) length of time totally 
disabled; (2) change of occupation and 
of employer; 3) number employed; 
(4) reduction in wages and earning 
capacity; (5) relative severity of vari- 
ous types of injuries in different occu 
pations and industries; (6) the present 


statutory compensation scales as com 


pared with probable loss of earning 
capacity. 
The following remedial suggestions 


ure offered by Mr. Hookstadt: 
The compensation 
scale of benefits should be materially 
increased to approximate the loss of 
earning capacity. sjenefits for perma- 
nent injuries causing dismemberment 
or mutilation should be fixed at a defi 
nite, though adequate, amount, graded 
according to nature of disability and 
age and occupation of the employe, but 
not dependent upon unemployment in 
individual cases. Injured employes 
should not be penalized for rehabilitat- 
ing themselves. When the injured man 
knows that the amount of his compen 
sation will not be affected by his early 
return to industry, disability and un 
employment will be materially de 
creased. The system of granting lump 
sums should be abolished or materially 
restricted. Employers should be re 
lieved of the added risk involved in 
the employment of disabled workers 
More State 
Medical Service: Adequate medical 
and surgical treatment, including neces 
sary appliances, should be furnished 
by the state. Orthopedic and rehabili 


Compensation: 


Institutions 


tation hospitals should be established 
and maintained by the state utilizing 
present institutions wherever possible 

Re-education and re-training: There 
should be established vocational train 
ing schools, with both day and night 
courses, which should closely corre 


spond with the rehabilitation hospitals 
Re-employment: A 


r 


survey of the 
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occupation opportunities in the various 
industries of the state should be made 


and the cooperation of the employers 
and labor organizations should be en 
listed. Thousands of positions exist or 


could be created with crippled work 
ers could fill as successfully as normal 
workmen, were the problems carefully 
studied and an intelligent readjustment 
made, Particular care should be taken 
to eliminate the stigma of charity. The 
positions should be necessary and con 
structive in an industrial sense in or 
der that the handicapped man may feel 
himself an integral and important part 
of the economic world and thus main- 
tain his self respect. 

Insurance: In the field of workmen's 
compensaton, competitive insurance 
companies are wholly unsatisfactory. 
Kither a monopolistic state insurance 
fund or employers’ mutual association 
should be substituted for the competi 
tive casualty companies 

Administration: The entire 
istration and supervisory work should 
be under the jurisdiction of a central 
authority, preferably the industrial ac 
cident commission. This commission 
hould, in case of necessity, have power 
to coerce the employe as well as the 
employer. Confidence, impartiality and 
intelligent direction and supervision 
are vital factors in the whole rehabili- 
tation problem and these can best be 
obtained through public administration 


admin 


DISCUSSING AUTO RATES 


Long Series of Meetings Taking Place 
at Rooms of Compensation 
Bureau 


Tuesday of this week a series of meet 
ings began at the National Workmen's 
Compensation Service Bureau, to dis 
cuss automobile rates. The 
are expected to last through today (F°i- 
day), and may be resumed next week 
While what may be done regarding a 
readjustment of rates is not yet de- 
cided, it is confidently expected that 
there will be no fundamental change in 
the basis of computation, i. e., that of 
horsepower. The views of a number of 
field men on this subject were obtained 

yme time ago. 


sessions 


insurance at one-third the former 


Something New 
Call for 


of brokerage commission paid. 


General Accident 


Fire and Life 


Assurance Corporation, Ltd. 


PHILADELPHIA 


Preferred Makes 
Auto Appointments 
WARD HAS OUTSIDE TERRITORY 


Sewall 
City 


Superintendent of New York 
Business—Schaap to Be 
His Assistant 


Henry F. Sewal] has been appointed 
superintendent of the New York City 
automobile department of the Preferred 
Accident Frank Schaap will be his 
ssistant Ml Schaap has been with 
ihe Preferred for a number of year 
and this change comes to him as a well 
earned promotion 

The out-of-town automobile 
ment of the Preferred will be 
of Charles Edward Ward, 
garded as particularly 
automobile casualts 
with the 


depart 
in charge 
who i re 
well versed in 
underwriting. He 


has been Preferred for seven 


years and has had other valuable ex 
perence 

P. S. Alden, will continue to man 
age the Sewall & Alden corporation, 
New York state agent for the National 
Kire’s automobile department and will 


continue to do a general 
busine with 
Lune 

These change constitute a rear 
rangement of the contractual 
of the Preferred Accident 
Sewall and Mr. Alden, which 
were about to terminate by 

Messrs. Sewall and 
been closely identified with the auto 
mobile casualty busines and are 
among those first to become active in 
that field Besides their connection of 
ten years with the General Accident 
they were for two years New York City 
agents for the Preferred, and since 1913 


brokerage 


offices at 80 Maiden 


relations 
with Mr 
relations 
limitation 
Alden, have long 


were ilaried managers of the auto 
mobile liability department of the Pre 
ferred. 

CASUALTY ACTUARIES’ MEETING 


Three Fellows to be Elected—Question 
Box Prepared—To Choose 
Officers 


The fifth annual meeting of the Cas- 
ualty Actuarial & Statistical Society of 


America, for the election of officers, 


two members of council, and other 
business will be held at the Yale Club, 
New York, November 15 and 16. Both 
sessions will start at 10.30 A. M., and 


the first order of business will be the 
election of officers and members of the 
council \ meeting of council will take 
place November 15 at 9.30 A. M. 

The council will recommend the fol 
lowing men for election as Fellow 
Mervyn Davis, assistant actuary, Equit 
able Life Assurance Society, New York 
City: F. W. Hinsdale, secretary, Work 


men's Compensation Board, Vancouver, 
B. C.; W. T. Perry, manager for Can- 
ada, Ocean Accident & Guarantee, Tor- 


onto 
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Two Presidents Pay Tribute to A. L. 
Amos 

Arthur L 
ager of the burglary depariment of the 


The death of Amos, “nan 


Maryland Casualty, was genuinely re 
gretted. 

In the Maryland “Budget,” 
John T. Stone, said in part: “As an 
underwriter, a8 adjuster of the most 
serious and difficult claims, as a member 
of the official council at the Home of 
fice, as our representative in the Burg- 
lary Insurance Underwriters’ Associa- 
tion, he measured up fully to every re 
quirement and met successfully every 
emergency.” 

In a letter to John T. Stone, President 
Robert J. Hillas, of the Fidelity & Cas- 
ualty, said: 

“The death of Mr. 
grieves us far more 
He has been here many times as 


President 


and 
im- 


shocks 
may 


Amos 
than you 


agine. 
you know in attendance at meetings 
of the Burglary Underwriters’ Associ 
ation. I saw him there frequently and 


was always very favorably impressed by 
his share in the debates We had a 
strong liking for him and I am sure he 
knew that we liked him. No represen- 
tative of any company commanded more 
sonal respect or reflected more credit 


per 
true of Mr. 


on his company than was 

Amos as to your Company We regret 
deeply the occasion that invites these 
remarks. I thing you have lost a man 
of high character and far more than 
average ability in his chosen line of 
work.” 

- a 7 


Wedding Date Set 
A. Victor Hansen, accident and health 


department manager for the Massachu 


setts Bonding in New York, is to be 

jas uTTale) 
married November 20, to Miss Grace 
Crowder, who is an experienced and 


valued member of the Aetna staff at 100 
William street. 


s @ 
Hutchison Drives the Bus 

Gail W. Hutehison has joined the 

Motor Transport Corps. He is known 


to a large number of casualty insurance 
men through his connection with the 
Globe Indemnity as special agent in 
Southern New York and New Jersey. 
* * * 
To Manage Casualty Branch 
Ellis W. Myerle is to be casualty de- 
partment manager for Ream, Cromwell 
& Wrightson. Mr. Myerle was for a 
number of years with the United States 
Fidelity & Guaranty in New York, and 
left there not long ago to take a special 
agent's position in the Metropolitan de 
partment of the Globe Indemnity. 
* * + 
Good Work by Travelers 
The Travelers office in New York 
rolled up $6,500,000 for the Fourth Lib 
erty Loan, exclusive of $1,000,000 allot- 
ted to it by the Home Office. 
* - 
Supervising Entire Field 
George M. Martin has taken a position 


with the Ocean Accident & Guarantee 
as agency supervisor and adjuster in 
the accident department, covering the 


entire United States field. He has been 
with the Pacific Mutual in Chicago, and 
was in the company’s office for 25 years 
ad o* + 

Wallace M. Reid On Organization 

In a talk on the Value of Insurance 
Federations, President Wallace Reid, 
of the Pennsylvania Federation, says: 

“The old method of free-lancing was 
unsatisfactory, not oniy to the insur- 
ance man but to the legislator as well. 









| 





In the 
were 


insurance men 
what they 
want, and, 


first place the 
never quite certain 
wanted or what they didn't 
lacking an organization, never could 
agree, In the second place the legis- 
lator was approached from all sides by 
insurance men holding different views, 
became disgusted with the lack of 
unanimity and as likely as not, voted 
for the wrong thing altogether, think- 
ing that he was doing the right thing. 
Legislators who have some 2,500 bills 
to consider cannot be expected to listen 
to pro and con arguments coming from 
a dozen or more angles. Organization 
of the insurance fraternity into the 
Federation has done away with all this 
as far as our state is concerned. Now 
we all get together and pool our argu- 
ments, our facts and figures and statis 
tics, place all our force back of it and 
shoot straight, accurately and effective- 
ly. This has the advantage of enlist- 
ing the support of the entire insurance 
fraternity back of a good bill or against 
a bad bill. An additional advantage is 
the direct aid which is given the busy 
legislator. He can go to the repre- 
sentative of the organization and get 
all the necessary information on any 
bill affecting insurance and be sure 
that he is getting authoritative infor- 
mation which is backed by the com- 
bined strength of all members of that 
organization. Aside from this, it is not 


amiss to say that legislators will have 
au great deal more respect for an or- 
ganization which has a large and po- 
tential voting strength than he _ will 
have for the individual who appears 
before him with no organization back 
of him. 

“And allow me to say this: it is up 


io the agents to look after legislation 
affecting their business.” 
. *s 
Gets a Wardrobe Trunk 
Augustus S. Graul, of the personal 
accident department of the Aetna Life 
wis presented with a handsome ward- 
robe trunk by his office associates last 
Saturday on the eve of his departure 
for Chicago where he _ will become 
connected with the Aetna Life Central 


Claim Department. The Aetna Bowling 
Club presented Mr. Graul with a seal 


traveling kit and the Hartford Lodge 
of Elks gave him a gold elk’s tooth 
watch charm. Mr. Graul is 32 years 


of age and entered the employ of the 
Aetna Life in March 22, 1903. He has 
worked his way up in the home office 
of the Company from office boy to be- 


ing in charge of the Accident and 
Health Claim Department. His new 
position will place more responsibili- 


ties on him and his home office experi- 
ence will be of valuable assistance and 
of great assistance to the Aetna’s Chi- 


cago force 
a a ” 
H. Wyckoff Mills Promoted 
H. Wyckoff Mills, formerly of the 


Hartford Accident & Indemnity Com- 
pany, but now in the army in France, 
has been promoted to a captaincy and 
will have command of Company B of 
the 101lst Machine Gun Battalion, suc- 
ceeding Morgan G. Bulkeley, Jr., as- 
sistant treasurer of the Aetna Life, who 
was promoted to the rank of Major a 
few weeks ago and is now in com- 
mand of the battalion. Captain Mills 
is stepson of vice-president Walter G. 
Cowles of the Travelers and Major 
Bulkeley is son of Morgan G. Bulkeley, 
president of the Aetna Life. 
- * & 
Expect Government Will Pay 

The largest aggregate plate glass loss 
for any company on account of the New 
Jersey explosion is $12,000. Full parti- 
culars regarding every loss are being 
prepared for the Government by the 
plate glass insurance men. It is believed 
that the Government will pay for all 
the 


damage although no official an- 
nouncement to that effect has been 
made. The companies have cleaned up 


practically all their claims and in case 
the Government pays the claims of those 
who were insured as well as those who 
were not, the companies would become 
subrogated to the Government for their 
losses. 
o . > 
J. S. Turn’s Son Killed 

New York Manager John S. Turn, of 
the Aetna Life, received word this week 
that his son Raymond had been killed 
ut the Argonne front. He was a first 
‘jeutenant and his company was the 
first over the top in the last American 
offensive. 

+ * ” 
R. E. Moore a Vice-President 

Richard E. Moore, formerly private 
secretary of Vice-President Walter C. 
Kaxon of the Aetna Life, has been 
commissioned a first lieutenant. The 
promotion came’ after the battle of 
Chateau Thierry. 
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Good Words For Continental 
The Continental Casualty, at its re- 
quest, was examined by the insurance 


department of New York, Illinois, In- 
diana and California, as of June 30, 
1918. The conclusion of the examiners 
is: 


That the affairs of this company are 
very ably and conservatively managed. 
That its funds are invested in secur 


ities of sound value and earning a 
good rate of interest. 
That its books of record are care- 


fully and properly kept. 

That ample reserves are maintained 
for unpaid losses. 

That claim settlements are promptly 
and fairly made after due investiga- 
tion and determination without taking 
advantage of technicalities. 

+ * oe 
More Stars Appearing 

The Great Eastern Casualty has a 

new service flag with 20 stars which -ep- 


resents a goodly percentage for its 
Home Office force. The General <Ac- 
cident’s New York office now shows 


seventeen stars in its banner. 
Future of Marine Companies 
(Continued from page 16) 


command 
not less 








real respect, a new facility 
than $500,000; to be a great factor. 
it should not be than $1,000,000; to dom 
inate the American market it must be $2,000,- 
OW) to $3,000,000. The values of many ships, 
plus their cargoes, that have arrived and de 
parted at American ports during the last year 
have exceeded — $5,000,000 What is true of 
velues in American ports is also true of values 
at all other world ports 

A facility of $3,000,000 
only to dominate the American market and 
draw a large revenue from direct business, but 
could also extend reinsurance facilities to es 
tablished i 


must lye 


less 


would be able not 


; American companies that are now 
forced to seek foreign facility. Further, it 
could participate largely in purely foreign 


trade by extending its re-insurance facility on 
a reciprocal basis to many foreign companies, 


and so obtain w large revenue from foreign 
business that is now practically unknown to 
the American market. English, German, Rus- 
sian and Seandinavian capital understand the 


value of such methods and have operated sue 


cessfully for many years here is no ap 
parent reason why American capital should 
not do likewise, and so become a world factor 
in marine insurance affairs. 

Present American company net retained 
facility does not exceed $750,000. It is in 


dividually and collectively weak and divided 
against itself, because controlled by opposing 
interests and because of that fact a new joint 
facility of only a corresponding size ($750,000), 
would, by virtue of mobility arising from in 


dividual control, outweigh in importance the 
present facility. If a new facility sufficiently 
strong were established, it could extend a 


helping hand to other American companies bv 


taking over some of the re-insurance seaties 
now placed with foreign underwriters, and 
through this means establish a community of 


interest between American companies that does 
not now exist, and which would have mutually 
beneficial results. 

There is no rule to govern the size of the 
net retained line of marine insurance under 


writers The net line is great or small ac 
cording to the individual judgment and cour 
age of the underwriter. The maximum line on 


so-called very choice business is probably not 
in excess of $100,000; on average business the 


average net line is probably not greater than 


$10,000. The great majority of American com 
panies engaged in marine business are quite 
small and operate in very restricted manner. 


Investing capital in insurance is not like in 


vesting in mines or manufacturing: it does 
not have to be largely paid out for labor and 
material. It remains intact, drawing the same 
interest it drew prior to investment. and viven 


adequate management, will begin immediately 


to give additional returns by way of it 
creased value of company stock and earnings 

For fire insurance companies possessing ade 
quate capital and charters, entry into the ma 


All they have to do is 


rine field is simple. 
i Insurance Department license 


to obtain a State 


and add a marine insurance department to 
their present organization. If they join ar 
established marine underwriting office, their 


problems of management and underwriting are 


also simply and instantly solved. 

Not all companies participating in = marine 
insurance need be companies of issue The 
may participate, by way of  re-insuranee 
treaties,. with established marine insurance 
offices, but it is desirable to have as many 
companies of issue as possible because it 1s 
undesirable to issue the policy of any one 
company for an excessive amount even tl 
hacked by substantial re-insurance. Insur 
ance should be all the word implies even in 
the appearance of the policy. Too large an 
amount in a single policy is a violation of this 
theory. 

War risks are not included in the considera 


tions above outlined, because while at present 
a -reat factor in marine insurance business 
they will disappear with the ending of the 
war. 
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CASUALTY AND SURETY POINTERS 

















F. H. Perdew of the 

Income Protec- Cortinental Casualty 

tion In Peace says that only the 

and War intelligent man ap- 
preciates the value 
of money sufficiently to accumulate 
much of it. If he invests it in mort- 
gages he usually buys first mortgages 
earning interest at from two to four 
per cent. less than he can get from 
second mortgages. Because he is in- 
telligent he gladly sacrifices two per 
cent. of the income to insure the safety 
ef his entire investment. 

If vou are earning $1,200 a year, this 
is equal to the interest on $25,000 at 
five per cent. If you are a thinking 
man you will expend two per cent. to 
pretect this income. 

A man’s duty to his country rarely, 
if ever conflicts with his duty to him- 
self and his family. Two men work 
with hand or brain for a normal wage. 
One is disabled through injury or dis- 
ease, which comes without warning. 
His income having stopped he is ob- 
liged to go to a public hospital, where 
he consumes the time of doctors and 
nurses who are badly needed for the 
boys over here and over there, who 
are wirning the war. Or, perhaps he 
stays home and uses up his savings, 
stops his Liberty Bond payments, ceases 
to buy Thrift Stamps. and is forced to 
turn a deaf ear to the Red Cross ap- 
peals. The other having, when well, 
protected his income for a trifling 
percentage with a_ disability policy, 
meets with a like misfortune but he 
is able to pay all his obligations, and 
instead of being a burden the gap is 
plugged with the disability benefits he 
receives. 

Both men salute the flag with equal 
enthusiasm. Which, think you, is the 
better citizen? 

* * * 


Agents are told to 
Ammunition go out and insure 
to Use Against the women. Here 
Women are some arguments 
for them supplied 

by the National Casualty: 

Four thousand and twenty-one women 
in the United States died from burns 
during a recent period of twelve months 

do women need accident insurance? 

Four hundred and fifty-three women 
in the United States were killed by 
street cars during a recent period of 
twelve months--do women need acci- 
dent insurance? 

One thousand two hundred and eighty 
women in the United States were killed 
by automobiles during a recent period 
of twelve months--do women need ac- 
cident insurance? 

Six hundred and eighty-six women 
in the United States were killed by 
railroads during a recent period of 
twelve months—do women need acci- 
dent insurance? 

One thousand five hundred and forty- 
three women in the United States were 
drowned during a_ recent period of 
twelve months—-do women need acci- 
dent insurance? 

Six thousand and sixty-five women 
in the United States were killed by 
falls during a recent period of twelve 
months—do women need accident in- 
surance? 

* * * 
What the man- 
Getting power act has to 
Around the do with business is 
Man-Power Act outlined by Man- 
ager Howell of the 
General Accident’s industrial depart- 
ment. He sees that already this act 
is beginning to distress some who are 
interested and engaged in the business 
of industrial or dollar-a-month health 
and accident insurance. The draft bill 
already in effect has wrought havoc 
in the debits of many agents. One 
of our active representatives, with a 





=== 


debit of less than $400 a month, lost 
sixty-five policyholders through the 
draft call in two months’ time. Others, 
while not having so severe a drain on 
their debits, have, nevertheless, suf- 
fered very materially, and nearly every- 
one is asking, “Where will the business 
<0 when they take the men between 
31 and 45, as those are the fellows who 
have a higher regard for insurance pro- 
tection and are the more determined 
policyholders?” 

In the first place, Mr. Howell says, 
it is our business to back the govern- 
ment and help end the war as quickly 
1s possible, even though it may cost 
ns more than our contributions to the 
Red Cross and other similar agencies 
to do it. 

Second, it seems to be the intent of 
the advocates of the man-power act to 
call first the single men, or those who, 
though married, do not seem to be sup 
porters of wives and families. Tho 
first of these are only meager buyers 
of our proposition, and the latter are 
even more indifferent. Hence, it wou'd 
seem that the loss to the business will 
not be as great as at first indicated. 
There will be sufficient men between 
the ages of 25 and 45 who will not be 
called to the colors and have not as 
vet provided themselves with our pro- 
tection to give every representative of 
this corporation a field for action. Do 
not be unnecessarily alarmed, nor sit 
down to bemoan your fate, but rather, 
put forth additional energy with the 
determination that you will overcome 
the difficulties that seem to confront 
you, and that during the last third of 
the year you will make such a splendid 
increase in your business that your 
Christmas bonus check will be of ma- 
terial worth. 








* * * 


A. J. Spaulding of 

Seeking Advan- the claims depart- 

t-res Outside ment of the Na- 

the Contract tional Casualty says 
of mutuality: 

We are sometimes inclined to doubt 
the understanding of our agents and 
policvholders on the provisions of the 
policy, “as a contract.” We wonder 
if our agents fully understand the prin- 
cipal underlying agreement, which is, 
briefly: “I'll do this, if you'll do that,” 
or conversely, “If you don’t do this, I'll 
not have to do that.” 

Does our agent look upon the policy 
that he sells as a flexible, variable in- 
strument, with one interpretation for 
John, and another interpretation for 
George? We wonder, and we wonder 
more when a letter comes from the 
agent saying: “Kindly see if you can’t 
give this man some extra consideration 
as he is in a position to do us a lot 
of good.” Extra consideration might 
mean breaking our agreement; yes, 
positively breaking and ignoring our 
agreement. It’s just as much a break 
in the agreement to stretch a point in 
favor of the policyholder, and give him 
that to which he is not entitled, as it 
is to shorten a point and underpay 
him. The only difference between the 
two is in their effects. Let a company 
stretch a point, and incidentally break 
the agreement, and everything is fine, 
but let the company err, ever so slight- 
ly, and underpay, the things that are 
said about that company will not pass 
the mails; but in each case, the break- 
ing of the agreement is the same. 
Overpayment is wrong; underpayment 
is wrong; payment squarely on the 
contract is right, and it’s the only way 
to settle losses. Overpayment and 
underpayment are alike pernicious; the 
one is a reproach to the company be- 
cause it shows a grasping-penny set- 
tling disposition; the other is likewise 
a reproach, for it indicates partiality 
and a boot-licking attitude that asks 
for favors in consideration of a posi- 
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GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


| Surplus and Reserves to Policyholders....... . .$1,688,506.87 
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London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 
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Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord &Co. 
145 Milk St., Boston 
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National Liberty 
INSURANCE COMPANY 
OF AMERICA 
NEW YORK 


Incorporated Under the Laws of the 
State of New York in 1859 


Statement, January 1, 1918 


Cash Capital ........ .$1,000,000.00 
IIR 36 shc's. 5:40 ces 8,209,763.64 
ere §,223,031.71 


Net Surplus 
Surplus for Policy 
reer rrr 2,986,731.93 


HEAD OFFICE 
62 WILLIAM STREET, NEW YORK 


1,986,731.93 

















Service Contracts 
of of 

Quality Superiority 
to to 


Policy Holders Representatives 


NATIONAL 
CASUALTY 


THE NATIONAL 
of DETROIT 





Eastern Dept. 
100 William St. Pacific Bldg. 
New York San Francisco 
Northwestern I ept. 
Palace Bldg. 
Minneapolis 


Western D 











JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


40 CLINTON STREET SERVICE ] 80 MAIDEN LANE 
NEWARK . . NEW YORK 
Phone Market 6536 FIRST Phone John 4560 





tive wrongful act, for if contracts are 
made to be observed, then it’s fully 
as wrong to break them one way as 
another. 

It brings the odious comparison of 
a “scrap of paper” right home to the 
insurance policy, so let’s hew to the 
line. First: let us sell the policy hon- 
estly; and second: let us pay our los- 
ses honestly. An adjuster who fools 
his customers is not valuable to the 
company. The policy provisions are 
quite laconic and understandable; then 
see that all understand. The policy- 
holder should understand that he, as 
well as the company, has an obligation 
to observe. 
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OUR POLICY FEATURES: 


DOUBLE INDEMNITY FOR ACCIDENTAL DEATH 
TOTAL DISABILITY—SICKNESS OR ACCIDENT— 
PAYS INSURED INCOME DURING DISABILITY 
PREMIUM PAYMENTS WAIVED DURING DISABILITY 
AT DEATH—FACE OF POLICY, WITHOUT DEDUCTION 
FOR DISABILITY PAYMENTS, PAID WITHIN 24 HOURS 


WRITE US TODAY—We have territory open and best commissions 


Insurance Company 


Reserve Loan Life 2c om 


—- 
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“The American Farmer Must Feed Our Allies In ra re Conserve Food” | 
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